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And speaking of ‘Ancients’, you recall 
the story of the Caesarian Chieftain who 
ruled rigorously through a bunch of small- 
fry political hirelings, and then he died. 
The hangers-on figured it out they would be 
headless soon if they said anything, so they 
hid the chief's body, and kept the game going 
themselves for thirty years. Then one day 
a young fellow stumbled over the remains— 
and a new regime started. The Augustian 
Life Insurance Company had been collecting 
the premiums, undoubtedly, through all that 
period of deadness, and was building up quite 
a reserve. Today life insurance companies 
’ get no thirty year chances like that. They 
have to pay their claims instantly. Why, 
last year THE PRUDENTIAL paid a claim 
every minute of every working day. Think 
of it! Think of the number of estates this 
made THE PRUDENTIAL the life insurance 
administrator of! And then know that some 
day everyone of you men is going to have 
someone needed to take your place. That's 
one of the certainties of life. Just as sure as 
fate someone will be required to take your 
place in the household. The younger you 
start providing for that future partner the 


less money it wil cost you. How about it? 


The Prudential 


Insurance Company of America 


Incorporated under the laws of the State of New Jersey 


HAS THE S 
oan’. = Forrest F. Dryden, President 
Home Office, Newark, New Jersey 
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WILLIAM ALEXANDER’S | 
EDUCATIONAL SERIES 


ON LIFE INSURANCE 


What Life Insurance Is and What It Doe 4 


A preliminary text book, or primer, des 
ing with the fundamental principles g 
which all sound life insurance reg 
Pri i 
How To Sell Insurance Bs: y 
The chief aim of this book, as the title i 
dicates, is to teach the inexperienced age 
how to do his work, and build up af 
munerative business. While it is inten 
ed primarily for the new agent, it embo _ 
a great deal of instruction that ought toh 
of value to the agent of experience, | 
will also be useful to those who are ¢ 
gaged in the work of training ‘nena 
enced agents. Price $24 


The Prosperous Agent 


This little book is for the guidance off Xe 
perienced and inexperienced agents alik 
It gives a catalogue of the characteristi 
—the mental equipment —of the succeg 
ful business man, and _ tells how the 
qualifications can be utilized to the greafim 
est advantage by the insurance salesmat 
The instrument with which the agent ¢ 7 
his work is his own mind. The materig 
on which he uses this delicate instrumef 
is the mind of another person. It is al 
important, therefore, that he should knol 
exactly how to utilize his mental equif 
ment. Price, paper cover $1 ( 
Red cloth 
The Art of Insurance Salesmanshi 
(IN PRESS) 4 
This volume takes up the instruction: ( 
the agent where the second volume of tii 
series stops. It contains more advang 
instruction, and one of its aims is to stint 
late the thought, fire the imaginatio 
broaden the vision, and thus increase & 
efficiency of experienced agents. Price zi 


The last volume of this series has not Yé 
been published. Its title and scope Wi 
be reported hereafter. It is sufficient? 
say here that its aim will be to round@ 
the agent’s insurance education. At lea 
that part of his education which @ 
author’s experience and observation enal 
him to give. a 
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THE EVOLUTION 


OF LIFE INSURANCE* 


Development of the Insurance Idea Into a Huge and Growing 
Business—Its Numerous Ramifications 


By Dr. FReperick L. HorrMAN 


l{ theory of evolution finds few more inter- 
esting applications than in the gradual 
development and perfection of insurance 
from the crude principles of association 
which underlie the Rhodian Sea-Laws and 
the ancient guilds and friendly societies of 


thousand 


more than a years ago to its 


present enormous extent as a solid in- 
stitute. Evolution may be defined as the principle of successful 
organic adaptation to an environment favorable to continuity 
and growth. Insurance rests upon fundamental privciples as 
immutable as the laws of nature, inherent in all things that 


have survived the vicissitudes of time. 


CONTRIBUTIONSHIP 


The Rhodian Sea-Laws, which date back to possilly 1,000 
B. C., laid down the fundamental principle of contributionship, 
that: “If a ship is caught in a storm and makes jettison of its 
cargo, and breaks its sailyards and mast and tillers and anchors 
and rudders, let all these come into contribution together with 
the value of the ship and of the goods which are saved.” 

This principle incorporates the highest form of altruism 
successfully adapted to the contingencies of human life. As 
has so ably been pointed out in the classical report of the first 
Committee on Friendly Societies (1825): “Wherever there is 
a contingency, the cheapest way of providing against it is by 
uniting with others, so that each man may subject himself to a 
small deprivation in order that no man may be subjected to a 


Copyright, 1922, by The Spectator Company, New York. 


great loss.’”’ It is not my purpose to enlarge upon this funda- 
mental concept of all insurance further than to emphasize its 
supreme importance, but I may point out in this connection that 
the first reference to the Rhodian Sea-Laws in an American 
admiralty decision, which still rules unchanged at the present 
time, was adopted in 1795 in the case of Thompson, Jacobson 
and others vs. the ship Catherina. 


STATE SUPERVISION AND CONTROL 


A second fundamental principle of all insurance is that in- 
surance contracts are subject to State supervision and control. 
As early as 1288 A. D. the sea laws of Wisbuy provided that: 
“Tf the merchant obliges the master to insure the ship, the mer- 
chant shall be obliged to insure the master’s life against the 
hazards of the sea.” This, in the words of Parsons, whose 
treatise on Maritime Law is a standard work of reference, “‘is 
a distinct recognition of the contract of insurance; and in terms 
which imply that it was familiarly known to mercantile per- 
sons.”’ But a large body of legislation is extant, enacted during 
the next two or three hundred years, which emphasizes the 
growing practice of governments to take cognizance of insur- 


1 Every student of life insurance should have a reasonably thorough knowledge of 
marine insurance. A number of excellent text-books have been published which can- 
not be referred to in detail, but an especially valuable treatise is Arnould’s on the 
“Taw of Marine Insurance and Average,” of which the eighth edition was printed in 
1909. This monumental work is amplified by a treatise on the ‘‘Law of General Aver- 
age,” by Lowndes, of which the fifth edition was published in 1912. The historical in- 
troduction to this work is of special value. Perhaps the most useful treatise on the 
subject is an historical review of the Law of Maritime Commerce, by James Reddie, 
published in 1846, which contains a wealth of ancient information, including the 
Rhodian Sea Law. On this particular subject a special treatise was published in 
1909 by Walter Ashburner from the vriginal Rhodian manuscripts. An extremely 
useful, practical discussion of marine insurance clauses has been published by 
Witherby & Company, Nicholas Lane, London. 
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ance transactions and to make the validity of insurance con- 
tracts depend upon government approval. 

The first English legislation is of 1601 A. D., when Parlia- 
ment established a Court of Assurances on the basis of a bill in- 
troduced by Sir Francis Bacon, which, on second reading, was 
committed to Sir Walter Raleigh. Even at this early period in- 
surance was referred to as a custom of early origin, or dating 
back to a “time out of mind.” 

It may be of interest in this connection to point out that one 
of the earliest known laws of insurance is the ordinance of 
Florence, at one time one of the leading commercial powers, 
dated January 28, 1523. A translation of a portion of this 
ordinance emphasizes the origin of insurance, part of the text 
being from the original Latin, part from the German, and part 
from the English, all concrete illustrations of the relatively high 
degree to which the practice of insurance regulation had de- 
veloped more than four hundred years ago. It may also be 
said that the literary sources on the history of insurance are 
most difficult of access in this country, but, fortunately, the 
Prudential library contains most of the more important works, 
paruicularly the following: ‘‘A Complete Digest of the Theory, 
Laws and Practice of Insurance,’ by John Weskett, Merchant, 
London, 1781; “The Universal Dictionary of Trade and Com- 
merce,” by Savary, translated and revised by Malachy Postle- 
thwayt, London, 1751 (Vol. I) and 1755 (Vol. II); “Lex 
Mercatoria Rediviva: or, The Merchant’s Directory,” by 
Wyndham Beawes, London, 1752. See also in this connection 
the extended historical introduction on insurance in the treatise 
on “The Law and Practice of Marine Insurance,” by John 
Duer, New York, 1845. 

A most precious volume is the “Lex Mercatoria, or, The An- 
cient Law Merchant,” by Gerard Malynes, of which the first 
edition was issued in London in 1629, and the third edition in 
1685. Of this work, of which also a copy is in the library of 
the Prudential, no modern reproduction is extant. It is by far 
the most important contribution to the theory of early com- 
merce and insurance, including observations on usurious con- 
tracts, bottomry bonds, offices of assurances and the ancient 
customs governing the same, policies of assurances with a con- 
sideration of clauses and contributions, the law of average, sea 
laws, bills of exchange, etc. No one can pretend to a clear 
grasp of the history of commerce in its relation to insurance, 
and upon the controversial question as to whether or not in- 
surance is an element of commerce, without a knowledge of 
this extremely interesting and practically indispensable work.* 


AN ELEMENT OF COMMERCE 

The third fundamental principle of all insurance, often over- 
looked and apparently in obvious contradiction of the decisions 
of the United States Supreme Court, is that susurance $s an 
element of commerce or an integral part of commercial trans- 
actions, also recognized as such from the earliest periods.* Per- 
haps the best authority on the subject is the Lex Mercatoria, by 
Gerard Malynes. Malynes was a merchant of considerable 
reputation at the close of the sixteenth century, and he attended 
the Committee on the Insurance Bill of 1601, establishing the 


_ 2 For an extended discussion of the origin and growth of law and legislation of 
insurance, including a bibliography, see my ‘‘Insurance Science and Economics,” The 
Spectator Company, 1911—Chapter IV. 


8 For an extended discussion of insurance as an element of early commerce, see 
my “Insurance and Economics,” The Spectator Company, 1911—Chapter III. 
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Court of Assurances previously referred to. The first work o, 
American commercial law in which insurance is extensively te. 
ferred to was published in 1802; but Alexander Hamilton, jy 
his letter upon the constitutionality of a United States bank 
enumerating the different subjects upon which congressiggy 
legislation would be desirable, includes, among others, “poticie 


of insurance.’’* 


EVOLUTION OF THE INSURANCE Bonp 

It would make a most interesting contribution to insurane 
knowledge if it were possible to assemble in a comparative ¢y. 
hibit the different policy forms and provisions of differsy 
periods of time. But in the evolution of iisurance2 from ty 
crudely perceived principle of contributionsl:ip to the first be. 
tomry bonds, a form of marine insurance policy whic’ care 
into existence to circumvent the papal edict against 
usurious contracts, there followed marine contracts jy {lp 
Italian language incorporated in the early contracts of ty 
Netherlands. The Chamber of Assurances of Bruges, ctc,, |: 
to a similar associated movement in the Hanse towns, formine 
a connecting link with the modern associations of boards of 
underwriters and underwriters’ associations. The early Dutc 
policies contained Italian phrases, and the first and earliest Eng. 
lish policy extant in the Bodleian Library is in part Italian, whik 
the earliest German policies contain Dutch phrases, clearly illus 
trating the importance attached to the policy clauses, havings 
meaning clearly understood by the commercial community ani 
incorporated in the Lex Mercatoria of the period. 

Thus conceived, insurance has all the elements, inherently, oj 
progress and successful adaptation and re-adaptation to the 
changing social and economic conditions of modern states. It 
is therefore in this sense that insurance has gradually bee 
transformed from a mere matter of business enterprise, or a! 
adventure in the boundless field of risk taking, to a modem 
social service institution, typified by life insurance on the ordi- 
nary, industrial and fraternal plans. 


allege 


THEORY OF Risk EQUALIZATION 

Essentially, insurance rests upon the theory of risk equalize 
tion through co-operation or joint assumption of liability for 
the pecuniary consequences of the occurrence insured against 
The crudity of language alone explains the use of many terms 
in everyday life, which though thoroughly understood iné 
practical sense, defy precise analysis in the theoretical sense 
Thus fire insurance is primarily concerned not with fires bt 
with the payment of the economic consequences of fire losses, 
and the same is true of life insurance, which does not insured 
prolongation or conservation of life, but merely the pecumta) 
support of survivors in the event of the insured person’s deat. 
Health insurance does not insure the prevention of disease 2") 
more than accident insurance provides for the nga-occurreds 
of casualties. It is due to misconceptions 01 tc part of th 
public as to the true nature and function of insuranc: that Sy 
many proposals are made for ventures into the realm of iasst 
ance which are totally outside of the possiblities of practisl 


realization.® 


(To be continued) 
molos cae tn OT oe | Mast 
4 Alexander Hamilton’s address has been reprinted in its entirety in “Leg. - 
pieces” by Van Vechten Veedor, St. Paul, 1903—Volume I, page 228. 
- : ' isk in if 
5 For a full discussion of life insurance as a science and the theory of oe 
surance economics, see my “Insurance Science and Economics, The Spect- 
pany, New York, 1911—Chapters I and II. 
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NSURING against the damage caused 

by floods has come to be a considerable 
business with the insurance companies. 
While flood insurance is by no means 
a major source of premium income, it 
has sufficient importance to warrant 
some attention by the companies as to 
the causes of floods and their prevention. 
It may also be taken into account that 
floods are often enough the direct cause 
of disastrous fires and thus a furthet 
source of loss to the companies. Floods 
are in general caused by excess water at 
the head-waters of a stream and are en- 
hanced by the inability of the surround- 
ing territory to absorb and hold it in any 
considerable quantity. Forested lands 
have this quality, and for that reason 
there has been much agitation to retain 
the forests on important watersheds. 
Cultivated or barren lands shed water 
almost as fast as received, so that the 
streams draining them are the immediate 
recipients of any excess falling upon such 
lands. It therefore follows that a 
deforested watershed will drain off a 
cloudburst or a sudden thaw very rapidly 
and flood the lower levels. The preserva- 
tion of forested watersheds is necessarily 
a governmental function and in such 
cases in which the government has failed 
in this duty other means must be found 
by it to achieve some safety for the 
residents of areas affected. In France 
and Switzerland this is done ir a great 
many cases by providing a system of 
dams on the upper reaches of large 
tivers, which dams form catch basins for 
flood waters. In the Mississippi valley. 


long lines of levees have been built to 
coniine the great river to its course. 
Because these levees are loca! to each 
state they have not always been effective, 
as witness the breaks and consequent 
floods of the past few weeks. Constant 
pressure is being brought upon Congress 
to nationalize the watersheds and the 
levee systems and the insurance com- 
panies would do well to add_ their 
pressure to that of other organizations 
seeking to bring about this end. 





ULIUS BARNES, president of the 

United States Chamber of Commerce 
and one-time chairman of the United 
States Grain Corporation, brought a 
word of cheer and comfort to the 
National Board of Fire Underwriters 
last week when he called the attention 
of that body to the effectiveness of strict 
adherence to its regulations by the Grain 
Corporation. This latter body, being 
governmental, was, per se, prohibited 
from protecting its vast properties by in- 
surance and therefore appealed to the 
National Board to aid it by inspection 
service. The recommendations of ihe 
Board were strictly adhered to, with the 
result that the only loss was one of 
$30,000, which was caused by a dust ex- 
plosion. Immediately after the return of 
the elevators and warehouses to private 
operation losses began to mount up and 
have ever since been increasingly heavy. 
The statement made by Mrr. 
clearly shows that the engineers of the 
National Board are working upon correct 
lines and that the reduction of losses 
rests upon the strict application of their 
rulings. It appears that the fire insurance 
companies will do well to insist more 
urgently than ever upon thorcugh in- 
spections and rigorous attention to the 
resulting recommendations. 


Barries 





HE William Street Club of New 

York City deserves to be congratu- 
lated for its initiative in going to work 
and planning a restaurant and club room 
where brokers and agents can dine, chat 
and smoke. Space has been taken on 
3eaver Street in the building leased by 
Carroon and Duffey and a first class stew- 
ard hired to look after the premises. The 
Street has long been in need of a meeting 
place where insurance men can spend 
their luncheon hour and the plans of the 
William Street Club should prove most 


5 


popular and receive the hearty support of 
members. The fact that it is a big under- 
taking to equip quarters such as are re- 
quired has deterred other organizations 
from taking similar steps, although at 
least one has had such a plan under con- 
sideration and was recently offered quar- 
ters on Fulton Street. About the only 
place where insurance men can avail 
themselves of club privileges at present 
is at the Drug and Chemical Club, but 
the insurance membership of this club is 
relatively small and the waiting list of 
those desiring to become members is very 
long. 





THE EXPENSE RATE* 

HE combined expense rate of forty- 

three leading life insurance com- 
panies for 1921 was 0.82 per cent—a 
decrease of .o8 per cent from 1920, and 
of .05 per cent from 1919. This decrease 
may be in a great measure attributed to 
the fact that the proportion of new busi- 
ness written in 1921 to the toral insur- 
ance in force was less than the new 
business written in the two preceding 
years to the insurance in force at the 
end of those two years respectively. 
While there has undoubtedly been a 
general decrease in the cost ot help and 
also in such other expenses necessary to 
the conducting of a life insurance com- 
pany, it does not seem that this lowering 
of expenses has been sufficient to war- 
rant this .o8 per cent decrease in the 
expense rate. It must also be taken into 
consideration that the taxes levied by 
the Federal and various State govern- 
ments have been practically as high as 
heretofore. The company management 
has undoubtedly considerable to do with 
generally low expenses of life insurance 
companies. During the war period this 
rate was pruned to a minimum by care- 
ful and efficient administration. 

The table printed herewith shows the 
expense rate per cent of mean insurance 
in force of forty-three of the older life 
insurance companies of the United 
States from 1902 to 1921. The table is 
compiled by dividing the management 
expenses plus taxes by the mean amount 
of insurance in force. Percentages are 
given for the past twenty years, year by 
year, for the four quinquennial periods, 
and the general average for the entire 
twenty years as well. The first year of 


the table, 1902, with its succeeding year 
*Copyright 1922, by The Spectator Company, New 
ork. ‘ 
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Carnegie 


on the Ouija Board 








F WE COULD REACH the late Andrew Carnegie by Ouija and get an interview 
on the subject “Back to Earth in the Life Insurance Business,’’ we would expect 
the following, because, mark you, Carnegie was a Scot, and a good business man:— 


lst—If an agent, I’d want to become a General Agent. 


2nd—I’d want a Company old enough and big enough to insure stability and 
strength, and yet not so old that it would be AGED, nor so large that my joining the 
organization would be like a raindrop falling into the sea. 


3rd—I’d want attractive goods—policies that would be a help, not a hindrance 
to a sale. 


4th—I’d want a liberal, permanent contract—one which would KEEP me, not 
merely GET me. I’d want to see how I could make a living now and save for the future, 
too. A man can’t live on promises. I’d want some of MINE now—‘‘the future’’ is 
only today come tomorrow, so if I could not make money today, I would not be likely to 
make it tomorrow. Therefore, I’d want a contract which would pay me well for my 
personal business and compensate me for my agency organization work, as I did it, 
rather than five years from now ‘‘after the business is built up.” 





As I look down on you, it strikes me that one of the biggest things on your little 
sphere is the National Life of the U.S. A. I, therefore, suggest that you write to either 
Robert D. Lay, Vice-President and Secretary, or Walter E. Webb, Superintendent of 
Agents, 29 La Salle St., Chicago, Illinois, and tell them you would like to know of their 
proposition, which will enable you to accomplish what I have outlined above. 


Do It Now. 








National Life Insurance Company 
of the United States of America 


ALBERT M. JOHNSON, President 
Chicago’s Oldest and Strongest Company 
Established 1868 


NEARLY $140,000,000 INSURANCE IN FORCE 
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THE EXPENSE RATE PER CENT OF MEAN 


FROM 1902 TO 1921, INCLUSIVE 


INSURANCE IN FORCE OF FORTY-THREE LIFE INSURANCE COMPANIES, 


Se 





(Copyright 1922, by The Spectator Company, New York.) 













































































COMPANIES. 1902 | 1903 | 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 | 1915 | 1916 
Fina Lile......-.. ..-| 0.89 | 0.87 | 0.92 | 0.90 | 0.87 | 0.72 | 0.73 | 0.74 | 0.74 | 0.73 | 0.78 | 0.77 | 0 76 | 0.76 | 0.81 
Atlantic Life...----..--.| 2.92 | 2.52 | 1.93 | 1.22 | 1.13 1.67 | 1,86 | 1.70 | 1.38 | 1.31 | 1.15 | 1.18 | 1.02] 1.11 | 1.24 
Bankers, Neb......+.-.- 1.57 | 1.40 | 1.34 | 7-19 | I 02 | 1.01 | 0.95 | 0.95 | 0.92 | 0 82 | I OI | 0.85 | 0.77] 0.76] 0 78 
Berkshire.....2++---+:- 0.81 | 0.80 | 0.79 | 0.78 | 0.81 | 0.68 | 0.72 | 0.7y | 0.75 | 0 80 | 0.83 | 0.78 | 0 77 | 0.73 | 0.80 
Central of U.S......--. 2.79 | 1.98 | 2.01 | 2.39 | 1.93 | 1-58 | 1.41 | 1.54 | 1.41 | 1.24 | 1.44 | 1.40 | 1.37 | 1.39 | 1.27 
Connecticut General... | 1.10 | 0.99 | 1.04 | 1.10 | 0.99 | 9.70 | 0.74 | 0.75 | 0.77 0.81 | 0.78 | o 83 | 0 82 | 0 77 | 0.80 
Connecticut Mutual..... 0.84 | 0.85 | 0.83 | 0.82 | 0.85 | 0.83 | 0.80 | 0.83 | 0.80 | 0.78 | 0 78 | 0 70| 0 71 | 0.71 | 0.74 
Equitable, New York. 1.03 | 1.07 | 1.02 | 0.93 | 0.78 | 0.72 | 0.73 | 0.79 | 0.78 | 0.77 | 0.79 | 0.75 | 0 6g | 0.72 | 0.73 
Equitable, Des Moines. .| £.c7 | 0.93 | 1.03 | 0.95 | 0.94 | 0.97 | 0 90 | 0.94 | 0.91 | 0.95 | I 03 | 0 gg | 0.93 | 0.94 | 1.00 
Federal Life........+-- 2.16 | 1.79 | 2 66 | 1.67 | 1.67 | 1.08 | 1.05 | 0.90 | 1.34 | 1.41 | 1.48 | 1.42 | 1.19 | 1.33 | 1.42 
Fidelity Mutual......... 1.15 | 1.19 | 1.22 | 1.25 | 1.17 | 0.93 | 0.g0 | 0.93 | 0.86 | 0.80 | 0.82 | 0 83 | 0.80 | 0.82 | 0.84 
Franklin Life........... 1.82 | 1.77 | 1.49 | 1.54 | 1.25 | 0.86 | 0.94 | 1.00 | 1.08 | I 05 | 1.09 | 1.15 | 1.05 | 0.96 | 1.c8 
Guardian, N. Y........ 1.24 | 1.32 | 1.32 | 1.26 | 1.22 | 1.05 | 1.02 | 1 00] 1.11 | I.19 | 1.15 | 1.13 | 1 10 | 0.96 | 1.04 
PEE AIA sata .<.c:0°9 «15065 1.33 | 1.30 | 1.24 | I.19 | 1.30 | 0.84 | 0.84 | 0.89 | 0 8g | 0.86 | 0.88 | 0 84 | 0 85 | 0.83 | 0.83 
THNOIS LATE. 0600s 0000 1.44 | 1.43 | 1.54 | 1-44 | 1.37 | 1.30] 1.35 | 1.42 | 1.4: | 1.34 | 1.33 | 1.04 | 1.11 | 0.98 | 0.98 
Manhattan........... «| 1.41 | 1.45 | 1.39 | 1-43 | 1.38 | 0.98 | 1.01 | 1.03 | 1.05 | 1.05 | 1.03 | 1 02] 1.13 | 1.08 | 1.14 
Maryland Life.......... 0.97 | 0.97 | 0.97 | 1.04 | 0.94 | 0.85 | 0,86 | 0.81 | 0.86 | 0.89 | 1.15 | 107 | 093 | 1.14 | 1.14 
Massachusetts Mutual... | 0.80 | 0.76 | 0.76 | 0.74 | 0.68 | 0.63 | 0.66 | 0.67 | 0.68 | 0.69 | 0.70 | 0.67 | 0.68 | 0.68 | 0.72 
Michigan Mutual...... 1.24 | 1.10] 1.14 | I 22 | 1 07 | 0.88 | 0.76 | 0.82 | 0.85 | 0.82 | 0.90 | 0.98 | 1.01 | 0 93 | 0.94 
Minnesota Mutual...... I.II | 1.71 | 1.72 | 1.67 | 0.99 | 9.69 | 0.65 | 0.61 | 0.77 | 0.78 | 0.95 | 1.02 | 1.13 | 1.22] 1.19 
Missouri State........-. 1.26 | 2.11 | 2.05 | 175 | 1.61 | 1.86 | 1.75 | 1.51 | 1.54 | 1.35 | 1.38 | 1.82 | 1.28 | 1.32 | 1.32 
Mutual Benefit......... 0.80 | 0.79 | 0.79 | 0.79 | 0.76 | 0.71 | 0.69 | 0.71 | 0.71 | 0.67 | 0.67 | 0 63 | 0.60 | 0.59 | 0.02 
Mutual of New. York....] 1.16 | 1.15 | 1.11 | 0.98 | 0.70 | 0.58 | 0 57 | 0.61 | 0.62 | 0.65 | 0.68 | 0.69 | 0 67 | 0.67/ 071 
National Life...... .... 1.07 | 1.09 | 1.08 | 1.06 | 0.98 | 0.78 | 0.75 | 0.76 | 0.80 | 0.78 | 0.81 | 0 80 | 0 78 | 0 79 | 0.82 
National, U.S. A....... 2.11 | 258 | 1.96] 1.86 | 1.56 | 1.37] 1 17] 1.06] 1.14 | 1.32 | I.29 | 1.03 | 0.98 | 0.92 | 1.12 
New England.......... 0.86 | 0.90 | 0.87 | 0.89 | 0.80 | 0.69 | 0.71 | 0.74 | 0.76 | 0.73 | 0 72 | 0.69 | 0.05 | 0 66 | 0.69 
New York Life ......... 1.11 | 1.10 | 1.06 | 0.92 | 0.69 | 0.55 | 0.53 | 0.54 | 0.56 | 0.59 | 0 62 | 0 65 | 0 63 | 0.59 | 0.63 
Northwestern Mutual.. | 0.79 | 0.75 | 0.75 | 0.75 | 0.72 | 0.70 | 0.64 | 0.63 | 0.63 | 0.62 | 0.65 | 0.60 | 0 5g | 0.59 | 0.60 
Penn Mutual........... 1.04 | 0 gI | 0.95 | 0.94 | 0 87 | 0.76 | 0.72 | 0.74 | 0.76 | 0.77 | 0.77 | 0.74 | 0.69 | 0.77 | 0.76 
Phoenix Mutual......... 1 07 | 1.06 | 1.04 | 1.09 | 1.24 | 0.84 | 0.86 | 0.89 | 0.91 | 0 96 | 0.96 | 0.93 | 0.90 | 0.85 | 0.95 
Presbyterian Ministers ..| 0.40 | 0.35 | 0.41 | 0.44 | 0.43 | 0.40 | 0.37 | 0.39 | 0.35 | 0.32 | 0.39 | 0.36 | 0 30 | 0 33 | 0.30 
Provident L. and 1.... | 0.77 | 0.90 | 0.75 | 0.78 | 0.71 | 0.77 | 0.72 | 0.80 | 0.78 | 0.77 | 0.75 | 0.74 | 0 27 | 0 69 | 0.72 
Register Life............] 1.17 | 1.27 | 1.38 | 1.16 | 0.89 | 0.53 | 0.52 | 0.55 | 0.52 | 0.74 | 0.94 | 0.77 | 0.89 | 0.83 | 0.71 
Reserve Loan.......... 2.14 | 1.85 | 2.67 | t.99 | 1.70 | 2.69 | 1.44 | 2.23 | 1.82] 1.89 | 1.76 | 1.48 | 1.39 | 1.26] 1.45 
Raval ODIOW oe: 0cictess 1.66 | 1.62 | 1.65 | 1.53 | 1.38 | 1-39 | 1.54] 1-38 | 1-36 | 1.31 | 1.44 | 1.34 | 1.38 | 1.43 | 1.40 
St. Louis Mutual........ 1.47 | 1.36 | 1.47 | 1.36 | 1.32 | 1.22 | 1.40 | 1.52 | 1.39 | 1.11 | 1.07 | 1.21 | 1.04 | 1.11 | 1.08 
Security Mutual, N. Y--| 1.44 | 1.66 | 1 63 | 1.60 | 1.35 | 1.01 | 1.07 | 1.10 | 1.08 | 0.97 | 0 98 | 0.96 | 1.02 | 1.15 | 1.23 
Slate Pie, ING... 60.016 06 s-« 1.38 | 1.60 | 1.67 | 1.67 | 1.53 | 1.32 | 1.10 | 0.91 | 0.84 | 0.82 | 1.00 | 1.04 | 1.04 | I. 04 | 1.15 
state Mutual, Mass...... 0.89 | 0.90 | 0.88 | 0.86 | 0.75 | 0.66 | 0.64 | 0.75 | 0.73 | 0.75 | 0.73 | 0.73 | 0.73 | 0.71 | 0.73 
Travelers..... se+eeee| 0.77 | 0.76 | 0.79 | 0.82 | 0.81 | 0.74 | 0.74 | 0.72 | 0.71 | 0.72 | 0.85 | 0.t0 | 0.74 | 0.73 | 0.84 
Union Central.......... 0.91 | 0.84 | 0.87 | 0.86 | 0.87 | 0.79 | 0.76 | 0.82 | 0.78 | 0.79 | 0.82 | 0 87 | 0.87 | 0.88 | 0.04 
Union Mutual.......... 1.25 | 1.30 | 1.34 | 1.20 | 1.24 | 0.66 | 0.72 | 0.77 | 0.81 | 0.83 | 0.83 | 0 76 | 0.83 | 0.80 | 0.81 
United States... ......| 1.46] 1.27 | 1.18 | 1.09 | 0.88 | 0.80 | 0.92 | 0.85 | 0.87 | 0.90 | 0.96 | 0.90 | 1.08 | 1.13 | 1.14 

Averages 143 COS.).....: 1.03 | 1.03 | 1.01 | 0.93 | 0.78 | 0.68 | 0.66 | 0.68 | 0 69 | 0.70 | 0.71 | 0 71 | 0.72 0.68 | 0.72 
1903, shows the highest rate of the en-  nished concerns to the judgment debtors, 


tire period, 1.03 per cent. 


The rate 


rapidly decreased and reached its lowest 
in 1908, when the ratio was 0.66 per cent. 
From the year 1907 to the year 1915 the 
ratios varied but slightly. 
point a gradual increase is shown in 
the year 1920, with 0.90 per cent the high- 


water mark. 


From that 


It is reasonable to believe 


that the lowering of the rate to 0.82 per 
cent for 1921 foreshadows an early re- 
turn to the normal rate of about 0.70 per 
cent, which was experienced for years 
prior to the recent war. 





The Garnishment in Mississippi 
The far-reaching effects of the garnishment 
Proceedings of the State Revenue Agent of 
Mississippi against 259 insurance and business 
Corporations doing business in that State, are 
brought out by William Otis Badger, Jr. He 
shows that a debt has no locus or situs, but 
accompanies a creditor everywhere and author- 
izes a demand upon a debtor everywhere. Thus 
policyholders and companies ceding reinsur- 
ance will he unable to pay premiums to the 
Companies against which judgments have been 
liability, 


received without 


incurring 


double 


and this relates to money owing by the gar- 


wherever the debt was incurred. Thus a con- 
cern doing a country-wide business might owe 
one of the companies against which judgment 
has been secured considerable money for pre- 
miums or property not located in Mississippi, 
but the garnishment proceedings seem to pre- 
vent the payment of such premiums. 
National Surety Established in Southern 
California 

The National Surety Company has announced 
the establishment of an executive department in 
Southern California. A resident directorate 
consisting of many leading citizens has been 
established. Catesby C. Thom will be manager 
of the branch, assisted by F. W. Harrison. 
Charles Seyler, Jr., has been designated gen- 
eral agent. The entire department will be con- 
trolled from the office at San Francisco by 
George W. Allen, assistant to the president, 
who possesses full executive authority in the 
Pacific coast territory. 


Church Life Insurance Corporation 
Forming 

The Church Life Insurance Corporation is in 
process of organization at New York to write 
life and health insurance under subdivision I 
of section 70 of the New York Insurance Law. 
Newcomb Carlton, G. W. Wickersham and 
Allen Wardwell are among the incorporators. 
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1917 


0.83 
1.19 
0.75 
0.80 
1.21 
0.81 
0.76 
0.74 
1.01 
1.61 
0.91 
1.08 


1.14 


1918 


0 80 


1.07 
0.69 
0.74 
0.57 
0.71 
0.91 
0.36 
0.78 
0.74 
1.18 
1.18 
1.20 


1.14 
1.10 
0.75 
0.82 
0.88 
0.80 
I.2I 


1919 


| 2.79 


1,50 
0.87 
0.89 
1.64 
0.83 
o 82 
0.88 
1.19 
1.66 
1.04 
1.23 


1.23 
0.96 
1.17 
1.39 
1.19 
0.83 
1.12 
1.53 
1.38 
0.66 
0.91 
0.96 


1.04 
0.82 
o 87 
o 68 
0.80 
1.04 
° 35 
o 8&8 
0.95 
1,54 
I.19 
1.10 


1.13 
1.47 
0.82 
0.92 
0.96 
0.88 
1.22 





0.70 
1,42 
0.81 


0.91 
0.94 
1.68 


1.19 
1.05 


1.14 
1.66 
0.84 
0.89 
0.97 
0 85 
1.23 








AVERAGES 





1921 | 1902 


to 
1906 


0.62 
1.05 
0.58 
0.84 
1.24 
0.62 
0.78 
0.85 
0.88 
1.26 
1.05 
1.17 


1.16 
°.79 
1.01 
1.30 
0.91 
0.69 
0.91 
1.14 
1.17 
0.57 
0.82 
0 83 


1.86 
1.26 
0.79 
2.09 
1.04 
0.84 
0.96 
0.93 
I.go 
1.20 
1.55 


1.27 
1.27 
1.43 
1.4 
0.98 
°75 
1.15 
1.43 
1.76 
0.78 
1.01 
1.05 


197 
0.86 
0.96 
0.75 
0.94 
1.11 
0.41 
0.78 
1.16 
2.01 
1.56 
1.39 
1.53 
1.59 
0.85 
0.79 
8.87 
1.27 
1.19 


1.01 
0.72 
0.90 
0.61 
0.70 
0.23 
0.36 
0.88 
0.85 
1.55 
5.41 
0.81 


0.90 
1.2 
0.73 
0.67 
0.82 
0.79 
1.21 


0.82 


1907 
to 
1911 


9.73 
153 
0.93 
0.75 
1.42 
0.76 
0.81 
o 76 
094 
1.18 
o 88 
° 99 
1.08 
0.87 
1.37 
1.02 
0.86 
0.67 
0.82 
0.70 
1.56 
0.70 
o 61 
0.77 


1.21 


0.55 
0.64 
0.75 
0.90 
0.37 
O77 
0.5 

1.88 
1.39 
1.32 
1.04 
0.99 
0.71 
0,73 
°79 
0.76 
0.87 


1912 


1.14 
0.78 
0.78 
I 37 
0.80 


1.07 
1.06 
0.73 
° 78 
0.38 
0.80 
1.06 


1917 
to to to 
1916 | 192i | 1921 


0.78 | 0.73 


1,30 
9.73 
0.85 
1.40 
0-73 
0.80 
0.85 
I 00 


1.10 
o 76 
0.88 
0.63 
0.75 
0.96 
0.35 
0.85 
0.84 
I.51 
1.21 
1.09 
77 
1.33 
0.78 
0.82 
ogi 
0.82 
1.22 





1902 


1.19 
1.06 
0.76 
o 81 
0.81 
0.90 
1.09 


0.77 | 0.76 | 0.87 | 0.40 











0.95 | 0 68° 


DEATH OF EDWARD B. JEWETT 


Was an Organizer and Secretary and 
Treasurer of the Farmers and 
Bankers Life 

E. B. Jewett, secretary-treasurer and one of 
the organizers of the Farmers and Bankers Life 
Insurance Company, Wichita, Kan., died Wed- 
nesday, May 10. Mr. Jewett was at his desk 
the previous day and had attended the bi- 
monthly directors’ meeting held that day. 

Mr. Jewett was a pioneer in Kansas and had 
been prominent in public life there for many 
years. He was at one time judge of the probate 
court and also for many years warden of the 
State penitentiary. In 1910 he assisted in the 
organization of the Farmers and Bankers Life 
and subsequently devoted himself to the work 
of that company, despite the fact that he was 
then over fifty years of age. 


0.70! 0.84 | 0.82 


0.82 




















Hampton Roads F. & M. Licensed 


The new Hampton Roads Fire and Marine 
Insurance Company of Norfolk, Va., has been 
licensed by the Virginia insurance department. 
It begins business with $200,000 capital and 
nearly $180,000 surplus. 


—The home office statement of the Skandia of 
Stockholm, for the year 1921, shows assets of 121,- 
465,470 Kr., with a shareholders’ capital fully paid up 
of 7,500,000 Kr., a guaranty fund of a like amount, 
and a reserve fund of 1,500,000 Kr. The profit bal- 
ance carried forward is 1,852,651 Kr. 
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More than a Century of Service 


Fire Rental Value Tourists’ Baggage 

Marine Use and Occupancy Salesmen’s Samples 
Automobile Profits Transit Floaters 
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Losses Paid over $210,000,000 
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WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 


FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1922 


ASSETS...... eee LU 
SURPLUS IN UNITED STATES........... $1,599,555.35 
TOTAL LOSSES PAID IN UNITED STATES 

FROM 1874 TO 1921 INCLUSIVE........$50,129,109.21 





how does he do it? 


_A question of interest to local agents is this: How does the 
big broker get and hold the big business? The obvious answer 
is: 


by delivering the goods 


The big broker has built up his business by satisfactory service 
rendered. He maintains an Engineering and Inspection staff 
at his own expense. With the help of this staff he removes or 
minimizes dangerous hazards, and by careful study of the 
problems confronting property owners and insurance com- 
panies, he endeavors to eliminate the troubles of both. 

Now the Fidelity-Phenix believes in helping its agents, 
We realize that the average local agent cannot afford a staff 
of experts and spend big money to get big business. So we 
sustain an Engineering and Inspection Department, a Business 
Development Department, and an Advertising Department 
that cost you nothing. 

Our Engineers and Special Agents will gladly give you the 
benefit of their experience and training to enable you to offer 
every facility to your assured. Thus you need not lose your 
desirable business to the big broker. 

This co-operation is yours. Won’t you use it? 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York 
HENRY EVANS 


Chairman of the Board i 
Cc. R. STREET 
President $2,500,000.00 





CHICAGO MONTREAL SAN FRANCISCO 


Regard 

















































INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 


Reserve for Unearned Premiums...... $1,149,297.48 

te Lo eS ee ee eee 257,293.41 

Cot BAe em LO a 

CS ESIIUIB 3 5 o-0: <iview a4 4.5.15 ws'010 5 0:09 wie 10:6) DODPOON SEO 

Surplis tO PeNcyRolders. .. .. 06. esc cescc cesses 1,488,687.75 
TOtel Assets. .. ... cccicscscis sc cise Tepe Ra;ctoO4 

Wm. H. Palmer, President E. B. Addison, Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, President NEAL BASSETT, V.P. and Mgr. 





W. T. BASSETT, Ase’t Manager 


JOHN KAY, Vice- 
A. H. HASSINGER, Sec’y 
NEWARE, N. Jj. CHICAGO, ILL. 

















NOW READY 
Just the Book you have been Waiting for 





A New EpucaTIOoNAL TREATISE FOR 
Fire INsuRANCE STUDENTS 


Building Construction 


As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


RAMEE COVER 6 9..i0.500414 516.044 Svea meersieed $1.00 
Bh) Gere A ECEIEG! «5 5: 5 0 a:0 sere oe eicteeinreieeieres $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








June I 


— 


PC 


: Endor: 


| CONGR 


A 
On Fe 


B of the ( 
b States, 
P the endo! 
b this reqt 
B tee to ex 
j tee consi 
F them. 7 
F directors 
© warded b 
» tee of th 
F not the r 
F bership < 


proval, 
The M 
sents the 
ican Eag 
nental I 
Fire Inst 


Company, 
| Hanover 
F test to t 
F blanket af 
F rules by 


United Si 
of the In 
and of th 
in this, 
The ins 
meeting | 
rine unde 
authority 
their stro 


> upon Ame 
end of a 
bof the d: 


hoard of 
voted to 
opportunit 
material 


S advisory ¢ 


The res 


proponent 


and sever: 
The secret 














lay 


y 


re 

















June 1, 1922 


THE SPECTATOR 


Fire Insurance 











___ 


—_ 


POSITION EXPLAINED 





rsement of Hague Rules by 
soni Chamber 





CONGRESS ASKED TO INTERPRET 


THEM 





Regarded by all Concerned as Steps in 
Advance—Clarifications Needed 

On February 9, 1922, the board of directors 
of the Chamber of Commerce of the United 
States, after considering a request relative to 
the endorsement of the Hague rules, forwarded 
this request to the merchant marine commit- 
fee to examine and report upon. This commit- 
tee considered the Hague rules and approved 
chem. This report was made to the board of 
directors at a subsequent meeting and for- 
warded by the board to the resolutions commit- 
tee of the annual meeting to decide whether or 
not the rules should be submitted to the mem- 
bership at the tenth annual meeting for ap- 
proval, 

The Marine Office of America, which repre- 
sents the American Insurance Company, Amer- 
ican Eagle Fire Insurance Company, Conti- 
nental Insurance Company, Fidelity-Phenix 
Fire Insurance Company, Firemens Insurance 
Company, Glens Falls Insurance Company and 
Hanover Fire Insurance Company, made a pro- 
test to the Insurance Department against a 
blanket approval and endorsement of the Hague 
rules by the Chamber of Commerce of the 
United States. Mr. Benjamin Rush, president 
of the Insurance Company of North America 
and of the Alliance Insurance Company, joined 
in this, 

The insurance advisory committee at its next 
meeting listened to a prominent foreign ma- 
tine underwriter and also to an American 
authority on just what the Hague rules were, 
their strong and weak points, and their effect 
vpon American marine underwriters. At the 
end of a session which lasted the greater part 
of the day, it drew up a resolution to the 
board of directors. The board unanimously 
voted to give the resolutions committee the 
opportunity to take into account the negative 
material which had so impressed the insurance 
advisory committee. 

The resolutions committee heard the leading 
poponent of the Hague rules in this country 
and several representatives against the rules. 
The secretary of the insurance advisory com- 























FIRE INSURANCE TOPICS 




















mittee was then called upon to present its case. 
Later, James S. Kemper, chairman of the in- 
surance advisory committee, and H. A. Smith, 
vice-chairman, had opportunities to present their 
views. They pointed out that the insurance 
advisory committee did not oppose a resolu- 
tion approving the principles of the Hague 
rules as representing a step in advance, pro- 
vided such approval was subject to legislation 
clarifying and interpreting such rules, and they 
further stated that provision should be made 
for full consideration and protection of our 
national interests as being separate and dis- 
tinct from international uniformity. 

The resolutions committee, after a great deal 
of discussion, finally reported out the following 
resolution relative to the Hague rules: 

“The chamber endorses these rules as repre- 
senting a step in advance, and asks Congress 
to provide enabling legislation for the Hague 
rules, with such interpretations as may be 
deemed necessary.” 

This was adopted by an 
whelming vote at the annual meeting. 


resolution over- 


NEW YORK SURVEYS 

What Should the Broker Do?—The broker 
was confronted the other day with a policy in 
the hands of his assured written for three years 
at a one-year rate of premium. When he fur- 
nished his renewals on the line the insured told 
him that he could do much better. The broker 
said he did not regard it as possible and asked 
the insured as a courtesy to let him see the 
policy. This he did, so he saw what we stated 
above. The question is: What is the broker’s 
duty in such a case? Shall he deprive the in- 
sured of this good bargain or shall he let it 
stand? Here, again, he must consider the new 
law. 

Business Not So Bad.—Occasionally one 
gets a sidelight on business from a source 
wholly different from the man who is supposed 
For instance, 
when we see that a certain outing is being put 


to be in touch with the matter. 


ferward quite successfully and the tickets cost 
$7, we conclude that there must be money in 
the insurance business after all—at least, for 
some people. 

Siege Insurance.—An interesting historical 


KEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


note referring to fifty years ago brings out the 
fact that during the siege of Paris, in the war 
of 1870, an insurance company was formed to 
reimburse the citizens for damage. While they 
did not do a large business, they did a little, 
and it was at a profit. 

The New Law and a Wrong Rate.—Tradi- 
tion and perhaps practice have made a rule 
which is followed at least at times to the effect 
that the rate printed on the card is the effective 
rate. It has even gone so far in certain cases, 
we understand, that where the rate was wrongly 
printed it has been claimed to be the effective 
rate. The question immediately arises when 
the rate is lower than it ought to be under a 
true figuring. A recent case, for instance, due 
wholly to an error, came to the front, and it 
was insisted upon by the parties in interest that 
they should have the benefit thereof. The error 
was corrected very promptly, but the parties 
still insisted. 

It should be pointed out that under the new 
law such matters are more strictly regulated 
than before, and to recognize the wrong rate 
would immediately put everyone concerned in 
violation of the law. 


Loss on Underwriting in Arkansas 

Insurance Commissioner B. T. Bullion of 
Arkansas calculates that. on the National Con- 
vention basis of computation, there has been an 
underwriting loss of nearly $2,000,000 in Ar- 
kansas in the last five years, and therefore “no 
reduction order will be promulgated based on 
such calculation.” 





Insurance Society to Open New Library 

The new library of the Insurance Society of 
New York will be formally opened to-day 
(June 1) by a reception given by the officers 
and executive committee, between 12 o’clock 
and 4 o'clock, at 84 William street. 
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The 


composing 


annual outing of 


what 


the reinsurance companies 
is popularly known as the “Rossia 
Group” is to be held June 22 at Momauguin, Ct. The 
will the officers and employees of 
Fire Reassurance Company, American 
Fire Corporation and the Union Reserve 
Insurance Company 


party consist of 


the Rossia, 


Insurance 














THE “SPECTATOR 














ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 
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** Life Insurance and 


—How lo Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 
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NOW READY 
THIRD EDITION 


TABLES OF 


GOMPARATIVE BENEFITS 
OF 


VARIOUS COMPENSATION LAWS 


Compiled by 
STANLEY L. OTIS 


Direetor Bureau of Workmen’s Sompensation. New York State Dept. 
oO abor 


The Workmen’s Compensation laws of forty-two States are 
thoroughly analyzed in this work as to their benefits under the 
following distinctive headings: Death; Permanent Total; 
Dismemberment; Permanent Partial (Other Cases than Dis- 
memberment); Temporary Total; Temporary Partial; Medical 
Aid; Waiting Period; Miscellaneous. 

This work has been revised and carefully compiled by Mr. 
Otis who has been intimately associated with the Workmen's 
Compensation movement in this country since its inception. 
His experience with liability and compensation laws 1s exten- 
sive. At the present time Mr. Otis has charge of the direction 
of the Administration of the Workmen’s Compensation Law 
in New York State. 


SCHEDULE OF PRICES 


ROR CODY. <6:5.3.:6:2-000 $1.00 50 copies.......-++- 
12 copies.......... 10.00 100 copies.......++++ 
500 copies. . . .$200.00 


Advertisement will be printed free on orders for 100 
or more copies. 
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RECORD MEETING 





National Board Annual Session 





OLD OFFICERS RE-ELECTED 





committee Reports Presented — Julius 
Barnes and T. B. Donaldson Speakers 


The National Board of Fire Underwriters 
held its annual meeting at the Hotel Pennsyl- 


yania, this city, last week, which was marked 


by a record attendance. John B. Morton, of 


the Fire Association of Philadelphia, was re- 


dected president for the term of another year 


and W. H. Stevens, president of the Agricul- 
tural of Watertown, N. Y., was re-elected vice- 
president. R. Emory Warfield, president of 
the Hanover Insurance Company of New York, 
and Sumner Ballard, treasurer and secretary, 


respectively, will also fill their offices for an- 
other year. 


Five new members were elected to the execu- 
tive committee to fill vacancies caused by re- 


| tirements. They were James Wyper, vice-presi- 
| dent of the Hartford Fire Insurance Company ; 


]. B. Levison, president of the Firemans Fund 


| Insurance Company of San Francisco; Percival 


Beresford, United States manager of the 
Phoenix of London; D. H. Dunham, president 
and Wilfred 
Kurth, vice-president of the Home Insurance 

Company of New York. 

Reports by various committees of the Na- 
tional Board were submitted, the most impor- 
tant having to do with the adjustment situa- 
tion. Following the presentation of the fre- 
port of the committee on adjustments the board 
by a vote decided to assume supervision of 
adjustments and authorized the executive com- 
mittee to appropriate sufficient funds to make 


| a thorough investigation of the adjustment 


situation in the various large cities. A number 
of specially equipped investigators will be em- 
ployed to carry out this work. A suggestion 
was made that the National Board collect data 
relating to adjusters and provide same to mem- 
bets so that companies will know something 
about the men that are adjusting their losses. 
H. A. Smith, president of the National In- 
surance Company of Hartford and chairman 
of the executive committee, reported that there 
Was a marked improvement in the efficiency of 
the various departments and that the staff of 
the National Board now numbered 213 persons. 
A summary of the work accomplished by the 
committee on construction of buildings was 
read by A. G. Martin, United States manager 
: the Northern Assurance Company of Lon- 
“on and chairman of the committee, in which 
le paid special attention to the cooperation be- 
‘ween the Building Code Committee of the 
United States Department of Commerce and 


the National Board’s consulting engineer, Ira F. 
Woolson. 

Chairman Jesse E. White, of the committee 
on incendiarism and arson, stated that the year 
just passed has probably been the worst ever 
experienced. The number of convictions have 
increased considerably and a number of cases 
which three or four years ago were considered 
outside the pale of the law have resulted in 
convictions. 

President E. W. West, of the Glens Falls In- 
surance Company of Glens Falls, who is chair- 
man of the finance committee, showed that 
finances of the National Board are in first rate 
condition and recommended that an assessment 
of 1 per cent, the same as last year, be made 
for the general fund. 

The committee on fire prevention and en- 
gineering standards, through its chairman, Otto 
E. Schaefer, said that reports have been made 
on the hazards of fifty large cities during the 
past year, together with thirteen special reports 
and seventy-eight bulletins. 

Possibilities of the National Board holding 
its meeting next year outside of New York 
were hinted at by President John B. Morton, 
who also mentioned the fact that the meetings 
of the National Board are becoming so long 
drawn out and that there is so much business 
to transact that it might be advisable to stretch 
the annual get-together to two days’ duration 
instead of one. Mr. Morton made the latter 
suggestion when someone asked that at the next 
annual meeting one of the fire prevention mov- 
ing pictures prepared under the direction of 
the public relations committee be shown. 

Julius H. Barnes, newly elected president of 
the United States Chamber of Commerce, spoke 
briefly upon the accomplishments of the United 
States Grain Corporation, of which he was head 
during the war, and said that he took the op- 
portunity to thank the underwriters for their 
cooperation during that trying period. 

Thomas B. Donaldson addressed the meeting 
in his usual forceful and direct manner, call- 
ing upon the insurance company executives to 
cooperate and clean up the unfortunate adjust- 
ment situation. 

Among those attending the meeting were In- 
surance Commissioners of several States and 
General Manager Kissling of the New Zealand 
Insurance Company, who was given the privi- 
lege of the floor. Following the meeting a 
number of executives and the Insurance Com- 
missicners hurried to a dinner given by Sumner 
Ballard. The following attended the annual 
meeting : 

A. W. Perry, vice-president, St. Paul Fire 
& Marine; Thomas B. Donaldson, Insurance 
Commissioner, Pennsylvania; R. B. Ives, vice- 
president, Etna Insurance Company; J. H. 
Packard, manager, London Assurance Com- 
pany; William Hare, manager, State Assurance 


Company; E. P. Cairns, Western manager, 
Firemans Fund; C. L. DeWitt, Fred S. James 
& Co.; H. H. Clutia, vice-president, West- 
chester Fire; H. W. Camp, Jr., assistant secre- 
tary, Pacific Fire; Ralph Rawlings, Western 
manager, Boston Insurance Company; F. J. 
Sauter, Chicago manager, Boston Insurance 
Company; E. L. Richards, manager, Western 
Automobile Underwriters Conference; W. C. 
Potter, secretary, Atwood Fire; R. S. Butten, 
secretary, Atwood Fire; J. H. Barnes, presi- 
dent, United States Chamber of Commerce; 
E. W. West, president, Glens Falls; C. R. 
Tuttle, Western manager, Insurance Company 
of North America; Sheldon Catlin, vice-presi- 
dent, Insurance Company of North America; 
Charles E. Case, vice-president, North Brit- 
ish & Mercantile; C. W. Bailey, president, New- 
ark Fire; R. P. Barbour, vice-president, North 
British & Mercantile Insurance Company. 

N. S. Bartow, president, Queen Insurance 
Company; F. E. Burke, vice-president, City 
of New York; Archibald Kemp, secretary, 
Cleveland Fire; W. L. Heide, vice-president, 
Importers & Exporters; A. F, O’Daniel, secre- 
tary, City Insurance Company of Pennsyl- 
vania; James Wyper, vice-president, Hartford 
Fire; F. C. Buswell, vice-president, Home In- 
surance Company; C. A. Ludlum, vice-presi- 
dent, Home Insurance Company; M. B. Yates, 
secretary, United Firemans; Dana Blackman, 
vice-president, Georgia Home Fire; J. C. 
Barden, secretary, Automobile Insurance Com- 
pany; P. F. Larner, National Union; W. M. 
Crozer, secretary, Standard Fire, Trenton; 
Preston T. Kelsey, United States manager, Sun 
Insurance Office; F. W. Kentner, vice-presi- 
dent, Hudson Fire; O. J. Pryor, president, 
Standard Fire, Trenton; C. A. Nottingham, 
joint United States manager, Liverpool & Lon- 
don & Globe. 

R. M. Bissell, president, Hartford Fire; D. F. 
Gordon, vice-president, International Fire & Ma- 
rine; H. A. Smith, president, National of Hart- 
ford; E. V. Stokes, United States manager, 
Royal Exchange; J. F. Van Riper, branch 
secretary, Norwich Union; A. G. Martin, 
United States manager, Northern Assuraiice; 
F. C. Buswell, vice-president, Home Insurance 
Company; E. D. Jenison, president, Commerce 
Insurance Company; W. P. Young, manager, 
Automobile Conference; W. H. Bennett, secre- 
tary, National Association of Insurance Agents; 
Joseph Button, Insurance Commissioner of 
Virginia; J. L. Madden, manager, United 
States Chamber of Commerce; W. A. Blod- 
gett, Fred S. James & Company; Sumner Bal- 
lard, president, International Fire; D. H. Dun- 
ham, president, Firemans of Newark; John 
Kay, vice-president, Firemans of Newark; W. 
O. Robb, manager, New York Fire Insurance 
Exchange; W. M. Ballard, Commercial Union; 
Charles H. Hahn, second vice-president, Albany 





Has paid losses for 
over 50 years 





J. HARRIS LENKER, President 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 

It is one of the largest and strongest financial organizations in the world. 

It is a great human welfare institution with a membership of nearly a million 
thrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 

Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiairies $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiairies since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7%) 
were paid within one day after receipt of due proof of death. 

Its Mortality Rate for the year 1921 was the lowest in the history of the 
Society. 


Its Refunds (Dividends) to Policyholders in 1921 were $18,745,639, and it has 
set aside $26,148,772 to pay the Refunds due in 1922. 


It was the first company to make policies incontestable after one year. 


It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 

It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for 
personal medical examination. 


It has devised the Home Purchase Plan of insurance whereby a man of moder- 
ate means can own his own home and pay for it conveniently whether he lives 
or dies. 


It has developed a programme for the education and training of its agents in 
the principles of life insurance and in modern salesmanship. 


It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
.* Broadway, New York 
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Fire; H. P. Kissling, general manager, New 
Zealand; H. E. Kemphorne, United States man- 
ager New Zealand; Waite Bliven, vice-presi- 
dent, Insurance Company of State of Pennsyl- 
vania; Col. A. H. Wray. 

E, M. Warfield, president, Hanover Fire; A. 
H. Hassinger, secretary, Firemans of New- 
atk; C. W. Hobbs, Insurance Commissioner of 
Massachusetts; F. B. Kellam, United States 
manager, Royal Insurance Company; William 
McIntosh, assistant manager, Royal Insurance 
Company; Sumner Rhoades, secretary, Eastern 
Union; Gustavus Remak, Jr., president, Insur- 
ance Company, State of Pennsylvania; B. N. 
Carvalho, president, Fire Reinsurance; Victor 
Roth, vice-president, Security Fire; G. G. 
Bulkley, vice-president, Springfield Fire & Ma- 
rine; J. C. Harding, Western manager, Spring- 
feld Fire & Marine; J. B. Morton, vice-presi- 


' dent, Fire Association; W. B. Clark, president, 
§ Etna Insurance Company; E. B. Hatch, secre- 
§ tary, The Union; Willis Parker, secretary, Se- 
‘curity Fire; Wilfred Kurth, vice-president, 
' Home Insurance Company; H. J. Thomsen, 
§ secretary, North British & Mercantile; Howard 
' DeMott, manager, Reinsurance Bureau; Jesse 


E, White, vice-president, Great American; J. 


| 0. Platt, vice-president, Insurance Company of 


North America; J. A. Kelsey, general attor- 
ney, Tokio Marine & Fire; R. B. Rathbone 
Company of America; 
Otho E. Lane, president, Niagara Insurance 
Company; A. A. Moser, vice-president, Mer- 
chants Fire; E. C. Irwin, president, Fire Asso- 


' ciation; O. E. Schaefer, president, Westchester 


Fire; W. B. Meikle, president, Western Brit- 


b ish American; J. W. Cochran, vice-president, 
F Victory. 


W. P. Robertson, Western manager, Alliance; 
E. E. Cole, president, National Union Fire; 
H. V. Smith, secretary, Franklin Fire; N. T. 
Robertson, president, Continental Fire; W. H. 
Stevens, president, Agricultural Fire; J. W. 
Crooks, treasurer, Ohio Farmers; A. J. Vorys, 
Ohio Farmers; F. H. Hawley, president, Ohio 
Farmers; C. H. Post, United States manager, 
Caledonian Fire; T. L. Farquhar, vice-presi- 
dent, Newark Fire; F. H. Wentworth, secre- 
Fire Prevention Association; 
Alfred Davenport, president, Boston Board of 
Fire Underwriters: G. B. Muldauer, special 
B. Boyd, 
United States manager, Yorkshire Fire; J. A. 
Swinnerton, president, American Eagle: A. €. 
Noble, president, Merchants Fire. 


Springfield F. & M. in Fire Index 


Owing to an unfortunate typographical 
error, the assets of the Springfield Fire and 
Marine Insurance Company of Springfield, 
Mass., in the years 1912 to 1920, inclusive, as 
shown in The Fire Insurance Pocket Index for 
922, became misplaced. The correct items of 
‘sets on December 31 of each of the years are 
% shown below: 1920, $20,374,875; 1919, $17,- 


ad. 
45993; 1918, $14,776,815; 1917, $13,224,033; 
* $11,961,076; 1915, $11,695,374; 1914, $10,- 
49929; 1913, $10,043,903; 1912, $11,056,603. 
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WESTERN LIFE’S NEW BUILDING 


Des Moines Company Will Have Modern 
Fireproof Structure 

The Western Life Insurance Company of 
Des Moines, Iowa, is putting up on the site of 
its old building on Sixth avenue a new modern 
fireproof office building which will be five 
stories in height. The company will retain the 
entire fifth floor for its general offices. 

The building will be entirely of steel, con- 
crete and brick, no wood being used in its 
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construction. The windows, except on the 
front, will be of wired glass. The front win- 
dows will be plate glass. The building will be 
faced with Bedford stone and choice mat-faced 
brick. 

The first floor will contain retail stores and 
a spacious lobby with first-class elevator equip- 
ment. The combined floor space of the build- 
ing will be 25,000 square feet. 


Inter-Southern Life’s New Business 
Addition 

As THE SPECTATOR goes to press, the Inter- 
Southern Life of Louisville, Ky., has just con- 
cluded its celebration of the opening of the 
new addition to its building at Fifth and Jef- 
ferson streets at Louisville. An account of this 
event will be given in the next issue of this 
journal. 


NEW INSURANCE COMPANY IN CANADA 


Ontario Equitable Life Interests Back 
Enterprise Headed by C. S. Tweed 


Interests closely allied with the Ontario 
Equitable Life Insurance Company of Wa- 
terloo, Canada, have completed the organization 
of the Reinsurance Company of Canada, 
Waterloo, with an authorized capital of $2,000,- 
oco. At a recent meeting a board of directors 
was elected, and C. S. Tweed was appointed 
president of the company. It was announced 
that 12,500 shares had already been placed, and 
that the company had accepted $160,159, and 
applications for $60,000 more pending. 

The company will have offices in the building 
with the Ontario Equitable Life, and as 
several of the officers of the new company are 
also connected with the Ontario Equitable, it 
is expected that running expenses would be low. 


Pine Bluff Postmaster in Life Insurance 

Pine Biurr, Ark., May 23.—John D. Wil- 
bourne, who retired as postmaster here early 
this year, after having served for nine years, 
has become associated in the local office of the 
Missouri State Life Insurance Company of St. 
Louis and the United States Casualty Company 
of New York. For the present, Mr. Wilbourne 
will maintain headquarters in the offices of 
Jesse R. Core, district manager for the Mis- 
souri State Life Insurance Company, at 201 
Citizens Bank building. Later he will open a 
separate office and will engage in general in- 
surance, real estate and loans, He was a popu- 
lar postmaster here under the Democratic ad- 
ministration and is generally liked locally. 


H. W. Gould and Company Organized 

The firm of W. H. Gould & Co. has been 
organized, with offices at 75 Fulton street, New 
York, to conduct business as accountants, 
auditors and actuaries. The firm is made up 
of W. H. Gould W. A. Boone T. H. Ralston 
and C. E. Dunn. 








You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 


of Canada 


WATERLOO - ONTARIO 


COVERAGE ON TERM OR COINSURANCE PLAN 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE: 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
Lincoln Building 


NEW ARK 


Globe Building 
Washington Street 


PERSONAL SERVICE 


During the last nine years this or- 
ganization has built up a large staff 
of senior accountants, thereby being 
able to give personal supervision, 
through this staff, to every engage- 
ment taken up by this Office in its 
extensive business. 


In some instances, junior account- 
ants can be used to advantage and the 
cost to clients thereby reduced, but 
all work undertaken by this office is 
supervised by an experienced senior 
accountant. You should not be asked 
to pay for the services of a senior 
where junior accountants can do the 
work, if properly supervised. 


JOSEPH FROGGATT, 


President. 


The Accumulation Policy 


AN IDEAL COMBINATION 
OF 
INSURANCE WITH INVESTMENT 


SPECIMEN RATE 
$10,000 AGE 35 $319.00 


TABLE OF SURPLUS ACCUMULATIONS 


Based on continued annual premiums of................. $319.00 
And insurance cost (included) of................ec0eee00e0, 163.00 

And 4% annual interest after first year on surplus accumu- 
POI HOE og 5.5 ois. charac Siore das wile oie Me eee ae $156.00 

An. Int. Amount 

; on Total Payable 

End of Excess Accumu- Accumu- In Case 

Year Paid lations lations of Death 

$624.00 $26.50 $688.90 $10,688.90 

10 1,404.00 66.00 1,716.90 11,716.90 

15 2,184.00 114.10 2,967.70 12,967.70 

20 2,964.00 172.70 4,489.40 14,489.40 


The Accumulation Fund, or the interest therefrom, may be used for the pay- 
ment of premiums, or withdrawn in cash at any time. Its use, however, does 
not reduce the insurance benefits specified in the face of the policy. No in- 
terest is required on withdrawals. Any balance in the Accumulation Fund 
at the death of the insured is payable to the beneficiary as additional 
insurance. 


We are also writing a policy covering insurance benefits only without invest- 
ment features—Specimen Rate Age 35, $16.30 per $1,000.00. 


Capable Personal Producers Wanted in Twenty States 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 























PHILADELPHIA LIFE 
INSURANCE COMPANY 


SUPERVISING AGENT 
WANTED 


for 


SCRANTON, PA. 


Address 
JACKSON MALONEY A. MOSELEY HOPKINS 


Vice-President Manager of Agencies 


HOME OFFICE, 111 N. BROAD ST., PHILA., PA. 
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Metropolitan.......... 3'3: 91653 5,226,180 3,736 3°000 12,785,165 Standard, Mo... . ee 875 142 102,378 8725 6,000 930,028 
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HOW MUCH WILL IT COST? 


“How much will it cost?” soc.er or later interrupts every selling talk. Life Insurance Agents who can show the low net : 


premium deposits of Union Central insurance need not evade this question. 
Union Central history is full of enviable records demonstrating that our policyholders have benefited over a | 


long period of years on account of Union Central Low Net Cost. 


performance. 


Estimates of future cost are best based on past © 


A policy which covers the entire period of the Company’s existence recently became a claim. The exhibit below shows how ™ 
1beral dividends made possible a most remarkable return to this insured. ; 


Policy No. 11. Amount: $2,000. Age: 22. Period covered: Entire 
Company history, 1867-1921 
Premium $83.99. Plan: 10-Payment Life 
Total Gross Premiums $839.00 
Total Dividends 1,065.30 


Excess of Dividends over Premiums $226.30 


A booklet further describing this interesting policy will be 


Amount of Policy $2,000.00 — 
Additions purchased with $341.83 Dividends 437.00 — 
Dividends taken in Cash 556.86 


Total Cash received by Policyholder and Beneficiary $2,998.86 
Premium Deposits (less $166.61 Dividends applied) 672.39 © 


Excess Receipts over Deposits $2,321.47 4 


sent on request. For further information address 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 

















Seventy-Nine Years of Service 


Our first policy was issued in 1843. 


Up to December 31, 1921, we had paid $1,736,129,- 
572 to policyholders and beneficiaries, and had ac- 
cumulated $675,319,164 for them. Dividends to 
policyholders totaled $361,465,227 in the same period. 

Total insurance in force at the end of 1921, $2,472,- 
651,779. 

Corporations and Partnerships protected by Busi- 
ness Insurance, Inheritance tax provision for large or 
small estates. Philanthropic institutions endowed. 
Income policies for the protection of homes and de- 
pendents. Annuities for the aged. Up-to-date Dis- 
ability and Double Indemnity provisions. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 


IN TUNE 


Getting in tune is the most vital 7 
principle of successful Wireless oper=— 
ation. 


Our agents are the force that creates new power for | 
the Home Office workers who operate our service broad= 7 
casting station. Keeping the agents tuned-in with our | 
service station is considered by The Lincoln National” 
Life Insurance Company to be of vital importance. 


The complete understanding so maintained makes™ 
for that frictionless efficiency which delivers Lincoln] 
Life policies in record breaking time and instills the? 
confidence which delivers policies on practically all ap- 
plications written. 4 


You tune-in with a band of dynamic co=-operators” 


when you 
(LINK uP (Swims Tue (LINCOLN) 














The Lincoln National Life Insurance Co. 
“Its Name Indicates Its Character” j 
Lincoln Life Building Fort Wayne, Indi 


Now More Than $210,000,000 in Force 
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WOLVES 


Always With Us and Scent Insurance 
Money Blocks Away 


WASHED THE DISHES 


In Excellent Sheep’s Clothing But Was 
Only a Ravening Wolf 

One evening recently out in the Bronx ap- 
peared a fine-looking young man in impressive 
clothing. He had been asked to call on a 
widow and offer a_ standard stock, 
which his circulars declared he sold at a bar- 
The widow was living with her 


mining 


gain price. 
daughter, who is a clerk in one of the big de- 
partment stores. The young stock salesman 
was so ingratiating in manner and so pleasant 
a companion that he was invited to stay to a 
late supper, and he made himself most agree- 
able. Afterwards he insisted in taking off his 
coat and rolling up his sleeves; and, telling 
many good jokes, he helped wash the dishes. 
A wolf in sheep’s clothing, for his natty suit 
was surely all wool. As to the wolf part, that 
came after the dishes were in the cupboard. 

Now a year ago the widow’s husband died, 
leaving fifty-five hundred in life insurance. 
By the advice of a lawyer friend the money 
had been invested in Liberty bonds, which were 
kept in a box in the little apartment. 


Wor Fopper Hanby 

A really able wolf has no trouble in his wolf- 
ing, if wolf fodder is handy. This wolf in 
sheep’s clothing, after listening to the daughter 
sing a couple of songs at the piano, would have 
gobbled the entire fifty-five hundred had not 
the daughter been adamant for her mother hold- 
ing on to three thousand. The twenty-five hun- 
dred was passed over to the young wolf, he 
giving a receipt and agreeing to buy the mining 
stock. 

That was in early April. As no letters to 
the wolf were answered, the lawyer friend of 
the widow took up the matter, discovering that 
the wolf was arrested about the first of May, 
tried on a charge of embezzlement of funds of 
his customers and promptly sentenced to a term 
in prison. The widow's twenty-five hundred 
has gone far more surely than if on the even- 
ing when the wolf took off his coat and helped 
with the dishes she had burned it up. If she 


had kept a record she might have recovered 
after a burning. 

Now this sort of thing goes on and on. The 
Plain fact is that a large portion of the pro- 
ceeds of life policies become wolf fodder. And 
the writer feels that the agent is sometimes to 








blame. When a death claim is paid, the agent’s 
duty is not ended. He should see the bene- 
ficiary and make it as clear as daylight that 
soon the wolves will be after that payment— 
wolves in good sheep’s clothing, past masters 
in the arts of lifting the stuff, wolves that 
scent the stuff as if money had a rank odor 
that could be sniffed blocks away. 

Of course, monthly instalments fine 
things, but the trouble is that this form of in- 
surance is comparatively new and at present 
most claims are paid in one sum. Then, too, 
five thousand dollars in monthly payments is 
so small an amount monthly that few take a 
And it would seem 


are 


small policy in that way. 
to the writer that it would be a good plan if 
with every check sent out by life companies 
for death claims a plain warning of wolves 
abroad should be sent with the check. And the 
fact is that no widow or other beneficiary un- 
der a life policy should invest the money in but 
one of two ways—in government bonds or in 
real estate, if the latter is to be used for resi- 
dence and advised by a legal advisor. 

One of the largest uptown banks has a presi- 
dent whose advice is open to all—not only to 
his depositors, but to outsiders. And this is 
the advice he always gives to the women who 
ask what form of investment they shall put 
their surplus in: “Government bonds.” He 
never says anything else. 

Tue Acent’s Duty 

Not infrequently, when an agent is given a 

check to deliver for a death claim, he simply 


hands over the check. He is not doing his 
duty. Every agent knows that the wolves are 
out. And the agent should plead with the 


beneficiary to invest the money in Government 
bonds as strongly as if he were soliciting a 
policy instead of settling a claim. His warn- 
ing should be so vigorous that the beneficiary 
can never forget it. 

Too much cannot be said and written on this 
subject. Not an hour of the day passes that 
some wolf is not lifting the proceeds of a life 
policy. Every official of a company knows of 
countless where 
And the companies should in every case 


cases such lifting has been 
made. 
drive in the warning. 

Aside from wolves, there is generally some 
financial genius who is known by a beneficiary. 
Oh, this 


that yield twice as much as a paltry four and 


friend knows all about investments 


one-half per cent! He charges nothing for his 


advice; he is eager to give it freely. And the 
total loss of life insurance money by the ad- 
vice of these financial know-it-alls would make 
mountains of greenbacks. 

Perhaps it would not be practicable for life 


17 


policies to provide, when not payable in instal- 
ments, that the proceeds are to be paid in a 
Government bond. But in the case of policies 
of a few thousand if the claiments should re- 
ceive the amounts in Government bonds, it can 
be believed that large amounts would be saved 
from the wolves. 

There may be a young agent who will read 
this. And when his first and other claims are 
settled, he should use every argument he can 
to see if the money cannot be put where it is, 
if only comparatively, safe. If left where it 
can be got at on the moment it will generally 
evaporate as dew evaporates under a hot sun. 
He should preach Ninety 
times out of a hundred that is the only safe 
investment for life insurance money. 

And talk instalment policies. Make your in- 
sured realize that immediately after his death 
a wolf will be at the door of his wife. 

And wolves are always with us. Nobody 
need think that the agitation 
against wolves, and the imprisonment of a few, 
that next year there will not be a larger pack 
“Suckers are born every minute,” 


zyovernment bonds. 


with present 


than ever. 
was the saying of a wolf, but he didn’t add, 
‘And wolves are born every second.” All we've 
got to do is to answer one of the circulars which 
flood our letter boxes, and suggest we've been 
left a hundred dollars, to have wolves 
swarm around us, as honey bees swarm on 
bloom. When we think of that the 
wonder is how any life insurance. money es- 
capes the wolves. 

And when a policy is delivered the insured 
should be warned against wolves. FE’e should 
be urged from time to time, and more or less 
constantly, to talk with his beneficiary and urge 
if the policy becomes a claim that the money 
shall be invested in Government bonds or a 
house to be used for the residence of the bene- 
ficiary. If time after time and more or less 
constantly every woman in the land were 
warned against wolves, and educated to the 
fact that no investment that pays over 5 per 
cent is safe, and long before a claim check 
were handed to her, the wolf fodder would 
not be as easily gobbled as it is at present. 


few 


clover 


J. D. Bookstaver Office’s Final Meeting 
D. Bookstaver general 
agency of the Travelers Insurance Company 
have held, during the past season, a series of 
educational meetings, closing on Thursday last, 
at a meeting attended by over 100 agents. Mr. 
Bookstaver addressed his agents on various sub- 
jects of interest to them. 

The agency has been conducting an app-a-day 
club, in which five agents qualified during April 
and four have thus far continued for May. 


The agents of the J. 




















































ST. LOUIS MEETING 


John L. Shuff Makes Rattling Good 
Address 


AIM OF LIFE UNDERWRITERS 
President of National Association Quotes 
Interesting Figures 


At the regular meeting of the Saint Louis 
Underwriters Association last month, John L. 
Shuff, president of the National Association 
of Life Underwriters, and Arthur FE. Childs, 
president of the Columbian National Life In- 
surance Company, were the principal speakers 
and honor guests. Mr. Childs opened the meet- 
ing with an address on the question, “Do Pres- 
ent Conditions Justify Optimism ?” 

He was followed on the program by Mr. 
Shuff, who said: 

Every profession or business should have a 
purpose and goal and sustain their right for 
existence. As a foundation for the existence 
of the Life Underwriters Association, permit 
me to quote some interesting statistics from 
the last census. The census, many people think, 
is an unnecessary expense by the Government 
but it contains much information that will be 
of great advantage to the public if used to 
correct past errors. 

Seven-eighths of all the money left by mar- 
ried men in America for their dependents is 
derived from life insurance. 

Fighty-two per cent of the value of the com- 
bustible property is insured against fire, but 
only seven per cent of the economic value of 
human life is covered by insurance. 

Ninety per cent of the men engaged in ac- 
tive business fail to reach old age with a com- 
petence. Nineteen out of every twenty persons 
fail to provide for their old age or their fami- 
lies. Eighty-two per cent of the children of 
the country, are forced to leave school before 
completing the eighth grade to aid in making 
a living for the family. Two per cent of the 
income of the average man with dependents is 
invested in life Probate 
courts of the country show that of eighty-five 


insurance but the 


per cent of the estates filed. of more than $5090, 
the bulk of the real one hundred per cent as- 


sets are from life insurance funds. Hence the 


need of some fixed program to leave estates 
to man’s dependents, which are usually wife 
and family. 

With the result that 

Eight million women are forced to earn a 


Thirty-five per cent of the widows of 
Ninety per cent of 


living. 
the country are in want. 
American widowhood lacks life’s common com- 
I find that in 1911 the total reserves or 
Mis- 


sour! were $97,092,953.04: that the loans against 


forts. 
cash values of the insurance in force in 
these policies were $13.940,823.60 or 14.35 per 
cent of the cash values of these policies. 

In 1921 the cash or loan values were $195,- 
325,767.69 and the loans against thc 
$28,098,805.55 or 14.39 per cent. | 
see that Missouri has not 
centage of her loans materiaily, but this leaves 


same were 
am elad to 


increased the per 


a mortgage, which the widows and orphans will 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 


invited from 








not understand of nearly twenty-nine million 
dollars; hence don’t sell loan insurance. 

I have not the data at hand but believe that 
Missouri has more than one billion of business 
in force, which is .an accumulated wealth—a 
property indeed that should be reckoned with. 

The public does not appreciate the fact that 
the cash values of these policies are a quick 
available asset and always 100 per cent. 

We are trying to make it an honor to belong 
to a profession through which in 1921 about 
nine billions of new life insurance were sold. 
The 15,000 agents who belong to the life under- 
writers in all these local associations in Amer- 
ica produced between 70 per cent and 75 per 
cent of the total business and the other 150,- 
o0co agents who do not belong only produced 
about 20 per cent or 25 per cent of the busi- 
ness. Hence it must be a badge of honor to 


belong to the organization. 


The. Office Manager’s Story 
By Irvine Loes 

rank Murray, office manager of Smith & 
Gray, electrical contractors, at 300 West 23rd 
street, New York city for ten years, and earn- 
ing $60 a week, stood at Broadway and 4Ist 
street on Monday night. 

He turned at Broadway and 4oth street, saw 
a pool room, walked in and found a seat. 

He entered into a game and played until 2 
A. M. 


received on pay-day. He 


He left with $50 gone out of his $60 
was accustomed to it. 


He had been doing it for years. 


He entered his office a little late the next 
morning. His boss called hiin into his office. 


“Frank,” said he, “you are a good worker, you 
have been with this firm ten years. How much 
life insurance do you carry, and what is the 
cash value you could realize on your policies?” 
“Why, 


frank, I don't believe in it.” 


I don’t carry any life insurance,” said 
“What a pity!” 
said his boss, “You have missed the opportunity 
of a lifetime. My partner, who is getting old, 


has decided to retire. [ was looking for his 


successor. Jf you had carried a $5000 endow- 
ment policy in any good life insurance company, 
you could have at the end of ten years bor 
rowed $1500 cash on it, and then T would have 
iaken your note for another $rsoo and, with 


the endowment policy as collateral, you would 


have been a full member of an established firm, 
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a savings bank can do is to credit you with 
What a pity you didn’t buy an endowment 
You easily could have 
You always made good money, 
Mr. Gray retires on the first 
f next month; you will have to look for an. 
We have decided to consolidate the 
position of office manager with the duties of 
have heard 
you are an expert on fancy dancing, billiards 
But you are a failure in life. And 
the best advice I can give you is, the next job 


policy ten years ago! 
afforded it. 
I’m sorry for you. 
other job. 
firm. | 


the new member of the 


and pool. 


you get, cut out your fancy dancing, billiards 
and pool and immediately buy a ten or fifteen 
year endowment policy. Meeting the premiums 
will make a man out of you. It will help you 
save, something no bank can do for you. All that 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity —- Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 


AGENCY DEPARTMENT 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE GOMPANY 
OF AMERICA 


DES MOINES, IOWA. 


REINSURANCE ONLY 


Full Coverage 
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the money you bring to them. The bank can’t 
make you bring your money to them. A life 
insurance company can. The life insurance com- 
pany will send you notice, if you pay your 
premium quarterly, about twelve times a year, 
wtil you have to pay them money, while other- 
room, cabaret or 
then it will give 


wise you would go to a pool 
other transient pleasures and 
it back to you, ten or fifteen 
And then you can go 


years later, with 
into business 
found 


interest. 
with that money. It 
like loose change you find in an old suit.” 

(Copyright, 1922, by The Spectator Company, New 
York. Companies and general agents desiring to use 
this article, please write to Tne Specrator.] 


will be money, 


Labor Troubles 
By J. F. WELLINGTON 

The difference between a strike and a lock- 
out is imperceptible to the starving family of 
an idle workman. 

Every man who makes his own living is a 
wage earner in the workshop of the world. If 
he profits by the example of the wise virgins 
and keeps his lamp filled and trimmed, a few 
days or weeks or even months without employ- 
ment will not prove fatal to his family. 

It makes no difference who a man works for 
how strong he is, or how efficient, the day will 
come some time when he will be locked out by 
the Grim Reaper, when his earning capacity 
will come to a sudden end, and his family will 
he left without his guiding hand, his protecting 
presence and his generous provision. 

Is your lamp filled with the oil of life insur- 
ance, trimmed with premium receipts and ready 
for instant use ? 
more of the 


Have you grasped one or 
opportunities that 
knocked at your door so presistently and pro- 
vided an income equal to the one that will cease 
with your demise or before? 


many have 


Have you guarded against want, privation, 
sickness or poverty, the future of the little 
woman who has believed in you when all the 
World withheld its confidence, who has borne 
your children and shared your hardships, who 
has met the world with a smile for your sake 
When her heart was breaking, who has con- 
doned your faults and hidden your failures, 
Who has been to you an inspiration and a joy, 
arock of refuge and an anchor of safety? Have 
vou? If you have. you have only paid an 
honest debt. [f you have not, what are you? 


Take a piece of paper and a pencil and write 
your true opinion of yourself. Read it every 
day until it sinks into your very soul and you 
realize what you are; then, buy a policy of 
life insurance for her, look yourself in the face 
again, and notice the change for the better. 

{Copyright, 1922, by 
York. 


this article, please write to THE Spectator. | 
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Companies and general agents desiring to use 


Life Insurance of Bankrupt Exempt 

Life insurance of a bankrupt party is exempt 
from seizure for the benefit of creditors, ac- 
cording to a decision of the United States Cir- 
cuit Court of Appeals, Eighth District, in a 
written opinion through Federal Judge T. G. 
\funger of Lincoln, remanding an order of the 
United States District Court and affirming the 
Fremont Benjamin of Council 
Bluffs, Iowa, referee in bankruptcy, allowing 
the exemption of a $37,000 policy held by Harry 
John Jens, a farmer of Shelby, Iowa, declared 
Judge Munger’s decision resulted 


decision of 


a bankrupt. 
from a petition to revise the order of the United 
District Court and 
The decision of the Circuit Court of 
Paul last 


States rules against the 
trustee. 
Appeals was announced from St. 
week. 

Jens was adjudged a bankrupt in February, 
1921. Creditors attempted to have the bene- 
hiciary of the $37,000 policy changed to them 
but Referee in 


the was 


in order to satisfy claims, 


Bankruptcy Benjamin held policy 
exempt. 

The main question of the case was to decide 
life of a 
hankrupt for a 
change in the beneficiary without the latter’s 
consent passed to the trustee for 
benefit of the creditors or were they exempt 


to the beneficiary. 


whether insurance policies on the 


where the policies provide 


could be 


Group Life Assurance 

Under the above title a pamphlet of sixty- 
four pages has been issued by The Review, 
london. It purports to be a survey of work- 
ing problems: from the British standpoint, and 
contains five chapters as follows: Group Life 
Insurance, by an Actuary; Principles and 
Practical Working of Group Life Insurance; 
The Goodwill Advantage of a Group Life 
Policy; American Tributes; Specimen Policy 
and Certificates. 
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Supplementing the British actuary’s review 
of group life insurance, in this pamphlet, which 
chapter is a very interesting one, is a descrip- 
tion of this class of business by Walter I. King, 
of the Connecticut General Life of Hartford, 
and the pamphlet contains an extract from an 
address by President William A. Day, of the 
[equitable Life of New York. 





Insurance Prospects Which Might Be 
Developed at This Season 


By WittiAM THORNTON 


Several months ago, the Saturday [Evening 
Post contained an editorial in which it referred 
to the plans of aiding grammar school boys to 
continue their studies, practiced by Rotary clubs 
in several cities, including Dallas, Tex.; Mem- 
phis, Tenn., and Newburgh, N. Y. In Dallas, 
for example, the club maintains a loaning fund, 
from which money is loaned on personal notes, 
at 4 per cent interest, with a life insurance pol- 
icy as security. 

It is not the purpose of the writer of this 
article to suggest to members of Rotary, 
Kiwanis or other similar organizations how 
their efforts can best be expended in the up- 
building and betterment of America. These 
clubs have contributed generously towards this 
end, and their energies continue without abate- 
iment. 

However, during the past decade, mucn has 
been written and said about the opportunity 
of service afforded in the life insurance pro- 
fession, and it occurs to us, as we pen these 
lines, along towards the close of the present 
school session, that among the membership of 
Rotary, Kiwanis and Civitan clubs all over the 
country, are numerous prominent and influential 
life insurance men, whose very word of sug- 
gestion would carry great weight with their 
respective organizations. Right now would be 
a good time to put on foot a general, widespread 
movement, such as was attempted in Memphis 
and Newburgh a year ago. 

It is almost a puerile expression to declare 
that more educated men are needed in the af- 
fairs of this nation. Everyone recognizes this 
fact. There are hundreds of thousands of boys 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 


You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 





Madison, Conn. 

























































out of school, who should be at their books, and 
if any material assistance is offered them, it 
would be a splendid thing for the movement to 
be started by a life insurance man somewhere. 

Without wishing to intrude anything sordid 
into a discussion of matters purely altruistic, 
we venture to say that if any considerable 
amount of money is advanced to the youths 
who are ambitious to get more schooling that 
the concerns or individuals making the loans 
will expect some collateral. The Dallas Ro- 
tary Club’s plan is all right, and perfectly rea- 
sonable. Life insurance is about the only col- 
lateral these lads can furnish. Naturally the 
agent on the inside of the club, or other organ- 
ization, especially if he had a part in promulgat- 
ing the plan, would get the applications for 
the insurance. 

3usiness so written will necessarily not con- 
sist of “big applications,” but at this season of 
the year, which in agricultural centers is partic- 
ularly the dull season, our suggestion would 
seem to afford underwriters an excellent oppor- 
tunity to increase their volume of production. 

An afterthought. It seems trite to add that 
the agent who places with a boy his first life 
insurance policy, has taken a long stride in 
the path of “service,” because he has taught 
him a lesson of thrift, a virtue sadly in need 
of being taught today. 


—Harry M. Truesdell, manager of the Western 
Michigan Agency with the Agricultural life Insurance 
Company, has resigned to go with the Michigan Mu 


tual Life as district supervisor. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
Indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in _ force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 


GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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Candidate for Kansas Insurance Office 
Against Plan 





SENDS MESSAGE TO AGENTS IN STATE 





Says Giving Stock with Contract Not in 
Line with Interests of Old Line 
Insurance 
Topeka, Kan., May 23.—Walter G. Herrick 
of Wellington, candidate for the Republican 
nomination for Insurance Commissioner, tossed 
a little bomb into the ranks of those insurance 
promoters who are selling stock and life insur- 
ance policies under the same contract. Herrick 
is opposed to this method of selling insurance 
and is ready to go to the mat with the candi- 
dates who favor it and the insurance companies 

doing the business. 

Most of the life underwriters’ associations 
of the State have gone on record as opposing 
the “stock with policy” life contracts and some 
of the associations have barred from member- 
ship the officers and agents of those companies 
writing these contracts. 

Mr. Herrick has issued a formal statement 
to all life insurance agents and companies and 
the underwriters associations in the State, in 
which he said: 

Since the announcement of my candidacy for 
the position of State Superintendent of Insur- 
ance, I have been asked on several occasions to 
state my position in regard to what is known 
as the “Stock with Policy” life insurance con- 
tract. Until recently I have considered it im- 
proper for me to make any definite and direct 
statement in regard to the matter. I feel, how- 
ever, and have for some weeks past that con- 
ditions have changed and for me to longer 
avoid a direct answer was an injustice both to 
myself and to such organizations within the 
State as the life underwriters’ associations. 

| want to take occasion to publicly commit 
myscli as being opposed to the practice of giv- 
ing stock in the company with a life insurance 
contract. | think it is misleading, a source of 
disappointment to the assured and that it will 
not only shake the confidence of the people in 
the companies participating in this practice, but 
will be detrimental to the best interests of old 
line life insurance in general by the destruc- 
tion of public confidence. 

Mr. Herrick has been in the insurance busi- 
Ile was a life agent with the 
Mutual Benefit and later with the Connecticut 
Mutual. 
in the fire insurance business at Wellington. 


ness since 1905. 
For the last ten years he has been 


W. Rk. Baker is a candidate for superintend- 
ent upon the expressed platform of furthering 
the interests of the “stock with policy” com- 
panies. He is an actuary with the Liberty Life, 
a company organized on this plan. 

Emmett George is the only candidate who 
has not had any insurance experience except 
as a policyholder. He is an editor. 


Texas Department Cannot Approve Bank 
Saving Policy Plan 

AustTIN, TEx., May 23.—In an opinion to Ed. 

Hall, Commissioner of Insurance and Banking, 

it is held that the Commissioner has no author- 

ity to approve life insurance policies or con- 
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Thursday 


tracts under what has been called “bank gay. 
ings and life insurance plan.” To approve such 
insurance contracts would be in violation of 
the statutes regulating the insurance business, 
it is held. 

A certain life insurance agency at Houston 
entered into contract with a bank at Houston 
by the terms of which policyholders would de. 
posit their funds in the bank and the bank would 
pay the insurance premiums as they became 
due. This plan was disapproved by Deputy In. 
surance Commissioner John M. Scott, but the 
agents of the insurance company involved de- 
sired an official opinion of the attorney-gen- 
eral’s department on the subject. The opinion 
just given upholds the Deputy Insurance Com- 
missioner. 

“The acts and relationship of a bank per- 
forming the duties necessary for the establish- 
ment and operation of the ‘bank savings and life 
insurance plan’ or ‘insured savings plan,’ are 
such as to constitute the bank an agent of the 
insurance company within the meaning and 
definition of Article 4961, Complete Statutes, 
1920, regulating insurance,” said Assistant At- 
torney-General Wallace Hawkins, who wrote 
the opinion. 


John Hancock Mutual Life Moves to 
New Home 

Ilancock Mutual Life Insurance 

Soston has moved its home office 

and 1800 employees to the company’s new home 


The John 


Company of 


on Clarendon. street. 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
past history and 


Address, 


tails, 
reference. 


~y 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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DEBATES SAVINGS PLAN 
F, W. Ganse Against Scheme—W. B. 
Phelps For It 
A spirited debate, conducted in the best of 
as the attraction which brought out 


humor, W 
one of the best attendances of the monthly 
gatherings of the Boston Life Underwriters 


Association. The principals were Franklin W. 
Ganse, president of the association, and W. B. 
Phelps, Boston manager of the Travelers, the 
subject being: “Do We Approve of the Sav- 
ings Insurance as Operated by the Travelers 
Insurance Company in Competition with the 
Citizens National Bank?” 

In the past two or three weeks the Citizens 
Bank has been putting out advertising copy in 
the daily newspapers and it has attracted a great 
deal of attention. It is believed that through 
the bank about a quarter of a million had been 
placed up to the week ending May 19. 

Mr. Ganse in taking the negative side of the 
discussion said that the plan conflicted with the 
statutee, as it was an “inducement”; that it 
exalted savings above protection; that it mini- 
mized the services of the insurance agent in 
adopting the policy to the individual need, and 
that it involved each of the two principals— 
the insurance company and the bank—as ap- 
parent guarantors of each other. 

Mr. Phelps, in rebuttal, declared that there 
was no basis in fact for any suggestion that 
either the bank or the company violated in the 
least degree the insurance statutes; that the 
assumption of savings being exalted over pro- 
tection for dependents was a false premise, 
and he submitted the testimony of many insur- 
ance agents, admitting that life insurance men 
“fell down” on the thriit idea. 

It did not obviate the service of the profes- 
sional insurance agent, for experience has 
shown that 80 per cent of the applicants at the 
bank for the benelits of the plan carried no life 
insurance at all. To the suggestion that the 
insurance company and the bank were jointly 
involved in the transaction, Mr. Phelps declared 
that the bank simply served only as a collector 
and transmitter of premiums. 

In conclusion, Mr. Phelps said that the test 
of the whole plan lay in its sound, just, equitable 
and economical service. If it were otherwise it 
would die of its own accord. 

A Successful Experience with the Bank 

Savings Plan 
By FREDERICK WHITE 

As there is much discussion in current litera- 
ture about the combination of life insurance 
and bank savings, it may be of interest to 
agents of Northwestern National to learn some- 
what of the experience of an agency in which 
the plan has been worked for several months. 

During the past three months we have writ- 
fen and settled for upwards of one thousand 
whole life policies for an amount somewhat in 


&xcess of $1,000,000. The plan which we are 


offering combines the whole life policy with 
bank savings, thereby supplying, as term insur- 
ance does not, a permanent need for protection. 

Our records show that this business is writ- 
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ten very largely upon people who do not carry 
old line insurance. The average age of the ap- 
plicant is higher than that of our applicants for 
insurance without bank savings. Many are 
people who have heretofore depended for their 
protection upon assessment or fraternal com- 
These facts would seem to prove that 


we are reaching a field in which we are per- 


panies. 


forming a valuable service to a group of people 
whose insurance needs have not been supplied 
by the old line companies. 

We find that the two-fold appeal of pro- 
tecting dependent ones by the purchase of a 
permanent life insurance contract which can be 
carried through the period of life, and the 
establishing of a savings account in a bank, thus 
planning for economic independence, makes a 
strong appeai, and one to which a very large 
number of people respond. 

Our contracts are all sold by our regular 
force of insurance solicitors and not by a group 
of untrained men who work under the direc- 
tion of the bank. We look upon the combina- 
tion of bank savings and life insurance as an- 
other method for selling life insurance upon the 
installment plan. Many who have bought un- 
der this plan, we are confident, would never 
have been written insurance without the sav- 
ings feature; although in some cases where in- 
quirers have been approached, the agent has 
discovered that the bank savings did not make 
an appeal, and in such cases regular insurance 
has been proposed and written. I‘ew of the 
sixty-five whole-time men in our agency devote 
all their time to soliciting this plan. 
the applications received upon the bank plan 
are about one-third of the monthly total writ- 


Thus far, 


ten in our agency. 

Nene of the men in our agency carry side 
lines; all get their living from the sale of life 
We do not 


consider the bank savings plan in any sense a 


insurance and life insurance only. 


side line, for no compensation is accepted from 
the bank in which the deposit is to be made. 
We believe that the agent renders a most valu- 
able service, not only to the man or woman who 
agrees to become a regular savings depositor in 
connection with a life insurance policy, but to 
society as well. 

We are of the opinion that the bank sav- 
ings plan, since it supplies a real need, is here 
to stay and become a permanent part of the life 
Whether it will be modi- 
fied in the future remains to be seen. 


insurance business. 
Since it 
is meeting such a universal need, we believe 
that it will not be discarded unless some plan is 
suggested which will supply this proven de- 


mand.—Northzwestern National Agent. 





Western Michigan Life Underwriters Meet 

GRAND Rapins, Micu., June 2.—The Western 
Michigan Life Underwriters Association held a 
very enthusiasitc meeting at the Browning hotel, 
Grand Rapids, last week. W. Merrill Eastcott 
acted as chairman in the absence of President 
Brooks. Mr. Sweet, president of the Morris 
tanking Plan and director of the Old National 
Bank of Grand Rapids, gave a very interesting 
talk on “Banking Plan Insurance,” stating that 
the present cost at the hank was too much. He 
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believes until the applicant could choose his 


life company he wishes to insure in it would 
not be a success. 
Life Insurance as a Profession for Women 

Is life insurance a good profession for a 
woman? This question is a common one and is 
answered by referring the questioner, to what 
has been accomplished by women in the field 
of life insurance. A recent case of a woman 
who “made good” in life insurance comes from 
Flint, Mich., the chosen field of endeavor of 
Mrs. Mary A. Tierney. 

Mrs. Tierney became conspicuous in life in- 
surance circles in Michigan recently. During 
the month of April she sold a total of $350,000 
She is manager of the life 
insurance department of the George A. Kelly 
Company, a well-known Flint business institu- 
tion. Her life insurance record in February 
was $250,000 of new business. 

Mrs. Tierney’s prominence at this time is due 
to the fact that she has for three months con- 
Detroit 
Life Insurance Company, two hundred in num- 


of life insurance. 


tinuously led all the agents of the 


ber. 


The Spectator 
“T have been connected with the Mutual Life in the 
capacity of managership for thirty-six years. I have 
enjoyed the splendid service that you have rendered 
during all the years that I have been connected with 
the Mutgal Life.’”—H. L. Remmel, Little Rock. 


—The Continental Life Insurance Company has re- 
ceived notice that its application or permission to do 
business in New Mexico has been approved, 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. : 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 
BOE cia ca dads ade .. $128.05 

Twenty Payment Life........ $167.10 

Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H, 



































































BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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LEM LANG, HOME TOWN BOOSTER 


By Frank H. WILLIAMS 


“This is the greatest town on the face of 
the map, the finest place to live in, the finest 
people to have for friends, the greatest sort 
of——” 

Lem Lang, the veteran insurance agent, broke 
off suddenly and looked up with a quizzical 
smile. 

“I’m worse about my own home town than a 
Californian away from home!” he ejeculated. 
“[ just naturally can’t help boosting the old 
home town whenever I can’t think of anything 
clse to talk about or whenever I find it hard to 
get a man interested in what I’m saying.” 

“I’ve noticed that,” I said, “and I’ve often 
wondered whether your consistent and eternal 
home town boosting is due entirely to your 
love for this burg or whether it is a part of 
your scenic effects—whether it has anything to 
do with your various schemes for getting busi- 
ness. Which is it—are you a home town booster 
because it’s a part of you, like a Californian’s 
appetite for climate, or is it because you find 
that home town boosting is good for business?” 

Lem chuckled at this. 

“Say, young fellow,” he cried, “give me 
credit for being sincere! I sure do think this 
is the greatest town on the face of the map and 
everything else. I wouldn't say so if I didn’t 
really believe what I said. But—’ and here 
lem smiled again— “mebbe I wouldn’t say so 
much about what I believe about this town and 
think about it if it wasn’t for the fact that 
home town boosting sure is a good thing for 
my business!” 

“Ah!” 7 exclaimed. “So this home town 
booster spirit of yours is sort of combining 
business with pleasure?” 

“That's it,” said Lem. “It’s a pleasure to 
tell folks what a splendid town this is, and yet 
it’s also a part of my business to tell ’em. Every 
time I boost the old home town to a man who 
has lived here a long time and married here 
and started bringing up a family here, I’ve 
established a point of contact with him. I’ve 
given him the opportunity of saying something 
along the same line or against the home burg. 
I’ve interested him, and once I’ve secured a 
man’s interest it’s a pretty easy task for an old 
conversationalist like me to direct the talk into 
insurance channels and to finally make the man 
come across with an application. 

“1! learned my lesson about home town boost- 
ing some years ago,” said Lem, leaning back 
comfortably in his old chair. “When I was a 
youngster just starting out in the insurance 
eame I suppose I was about the only man in 
the city who was devoting all his time to the 
selling of insurance. Most of the other insur- 
ance men were making part-time jobs of it. 
They would teach school part of the day or 
work on some one of the local newspapers part 
of the day and then spend the rest of the day 
and the evening talking up insurance. I say 
that I was about the only full-time man, but 
I suppose there were other full-time men in 
the city, only [I can’t think of them. 


22 


“Well, in those days I was a lot more critieg 
of things than I am now. I was quick to ge 
where things could be Better and where othe, 
towns were better than our town, and I wasp} 
at all slow about telling where our town ya 
hehind the times, either. 

“T went along this way for some time, Selling 
as much insurance as I could and knocking the 
town pretty steadily until I finally came to the 
realization that I wasn’t doing as good az | 
had been doing. I noticed that I had hard 
times getting an opening with prospects and | 
noticed, too, that often when I had secured ap 
opening that the prospect froze up and quit me 
cold. And I noticed, too, that one of my com. 
petitors who was working only part time Selling 
insurance and who was working the rest of the 
time teaching school was putting it aff 
over me in the number and size of the policies 
he was writing. 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and.General Agency 
contracts offered to live wires im 
any of the above States. Comm 
nicate with us. 
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“This situation puzzled me a lot and wor- “Let me tell you just what happened. 
ried me morc. I couldn’t dope it out at all. J “I walked into Mr. Prospect’s office at the 
soured that | knew as much about insurance as time set for the big interview when he was to 
this competitor of mine, and I figured, too, that sign up with a pleasant smile on my face and a 


1 could present all'the arguments just as con- spring in my heels. 

yincingly as he could, if not more so. But it “Good morning,’ I said. 

was plain to be seen that something was wrong ““Good morning, glad to see you. Sit down,’ 
and that if I wanted to keep in the game and do said Mr. Prospect. ‘Everything seems to be 
as good as | had been doing or as much better fine and dandy this morning, doesn't it?’ 

as | wanted to do, that I'd have to discover “ Ves,’ I answered, ‘everything but the pave- 


what the trouble was and remedy it pretty ment in front of the McAllister block. 1 


ary tripped over one of the holes in that pavement 
“Tong about this time I warmed up a ten- this morning and nearly broke my neck.’ 

thousand-dollar prospect. Ten-thousand-dollar “Mr. Prospect laughed a little sourly at that. 
policies were a lot more scarce in those days “*Too bad,’ he said, rather shortly. ‘Have 
than they are now. So I got all het up with you got that application blank with you?’ 

excitement and I nursed my prospect along as “*Sure,’ I answered, taking it out of my 
carefully as a mother nurses her first baby. pocket and pushing it under his nose. ‘There’s 


Everything seemed to be set for getting his where you sign—right there on that dotted line, 
signature on the dotted line at the appointed if you please.’ 

Sl and then—blooey! “Mr. Prospect picked up his pen and was all 
ready to sign when my dratted desire to talk 
and my misguided desire to knock got the better 
of me. 





““Naybe this town will wake up some day 
aid become really progressive,’ I said, ‘and then 
maybe we'll get decent pavements that won't be 
full of holes, endangering people’s lives all the 
time.’ 

“To my great surprise, Mr. Prospect threw 
his pen wrathfully down on his desk at this. 
gy “*Take this blank and get out of here, and 
don't come back here again!’ he cried, shoving 
the blank back at me. 

“Why, why,’ I stammered, ‘what's the mat 


OF NEBRASKA ter? Aren't you going to sign it?) What's the 
+ trouble ?’ 
N. W. Cor. 15th & Dodge pe 


ee “*No, I’m not going to sign it! he cried. 

8TH FLOOR ‘I’m going to get my insurance from some other 
OMAHA, NEBR. agent. You make me tired and disgusted with 
your everlasting knocking. [very time you’ve 
been in here you've had some sort of a knock 
for this town—either about the people, or the 
stores, or the spirit of the town, or the pave- 


ment, or something else. [flow can you expect 


E. M. SEARLE, Jr., President a town to grow when it has men like you. who 
W. E. McCANDLESS, Vice-Pres. are constantly going around from one office to 
Manager of Agents another knocking the town everywhere they go? 


What sort of a patriotic citizen would I be 
purchasing insurance from a home town 
knocker like you are? And what sort of a guy 
are vou, anyway? [very cent you earn you get 
from your home town, and yet you never have a 
good word to say about this town or about any- 
one in it. You don't deserve to make a living 








here. And if you think this town’s such a bum 








proposition, why don’t you go some other 
place?” 

Lem lay back in his chair ruminating for a 
few minutes after this. His face was rather 
solemn, his eyes abstracted. After a moment 
or so he stirred uneasily. 

“Do you know,” said Lem, finally, “that even 
though this all happened many years ago it still 
gives me a mighty uncomfortable feeling to 
think of that call down? The worst of it was 
that it was very much deserved, and I knew it. 

“Of course there was nothing for me to do 
after breaking into such a line of talk as that 
but to go and go quickly. Believe me I did. 

“But”—and here Lem smiled again—“I re- 
turned some years later and signed up the same 
prospect for a twenty thousand dollar policy in- 
stead of the ten thousand dollar one I had orig- 
inally been hopeful of selling him!” 

Again Lem stopped dramatically and waited 


to be urged onward. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabie franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 














ADDED AGENCY OPPORTUNITIES 


St. Louis, Missouri 
EDMUND P. MELSON, President 





Advantageous agency contracts are open to men of estabhshed ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


J. DE WITT MILLS, Secretary 











was that?” 
started 


“Vou did!” I exclaimed. “Ilow 

“Well,” Lem went on, “that call down 
me thinking and I saw that I really had devel- 
oped into a terrible knocker. 1 was always say- 
ing something sarcastic or nasty about my own 
And the more I considered the mat- 
convinced that it was 


home town. 
ter the more 
due to my knocking 
business. I remembered how people had tried 
to change the subject on me when I had started 


[ became 
chat I was losing out in 


rn . ~ ane r1n 
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siastically agreed with me. And, by the way, 
a lot of the big things that I predicted for the 
city in those old days have really come about. 

“You see, the fact of the matter is that the 
ordinary normal man takes deep interest in the 
town where he lives and is pretty apt to think 
that it is just about the best place in the world. 
This is particularly true if he is happily mar- 
ried and is making progress in his work. 
Though men may not parade their love for their 





MAKING A GOOD SALE 


; 








In selling life insurance the agent shot 
make good use of human interest argume 
The other day I was trying hard to indi 
prospect to accept a policy for $10,000 on¥ 
ordinary life plan, with disability and dog 
indemnity benefits. He was hesitating and ¢ 


not want to take the insurance, when inj 
next office I saw a man, led by a youngy 
ored boy, come in and sit down. He t 
business with the secretary of the company 
I said to my prospect, “Do you see that 
in the next office? I believe he is blind, Wy 
do you realize that if you ever become $f 
this policy will provide for you $100 a mou 
as long as you live?” The prospect loo od 
and saw the pitiful appearance of the blind m 
It made a great impression, and he saidl 
would take the policy, giving me his check | 
the first premium. ‘ 
. am absolutely convinced that if the age 
will inject a little human interest into the § 
ing process, he will find that his arguments § 
he more forceful. Don’t go too far into} 
actuarial end of the business. Tell the prosp 
what life insurance will do for him and§ 
family. It is the appeal to the heart st , 
that loosens the purse strings—C. F. Kula 


home town and pride in it as much as I do 
that’s not ‘the slightest reason in the world for 
that they much about the 
And, as I found, hate a 
town knocker they sure a home 


knocking and I remembered instances where my 
knocking had hit home on different things in 
which prospects were interested, thereby hope 
lessly alienating them so far as ever getting 
business from them was concerned. And | also 
realized that some of the most popular men in 
the city were those who were always saying a 
cheerful word of boosting for the town. 
“When I came to this realization of things | 
determined to change matters at once. I really 
loved this old town in those as much as 
I do now and was just as proud of it as I am 
So I determined to tell the world of my 
it and to 


don’t care 
they 


feeling 
burg. home 
and do like 
town booster. 

“Pretty 
into places on committees when there 
helped my 
said be- 


soon my consistent boosting got me 
were 
civic doings—and all this, of course, 
And _ then, 
that old-time 


It was after w 


business. finally, as I’ve 
fore I 
waked me up. 
a centennial celebration that was a pippin and 
in which I’d had a lot of work to do that he 
We had a heart-to-heart talk. | 


he com- 


prospect who had 
e had put over 


days sold 
now. 
love for the town and my pride in 
also tell the world my reasons for 
burg and being proud of it 

“Right away when I adopted thes 
tactics and began boosting the 
a difference in the attitude assumed toward me 
by the prospects with whom [ talked. I 
that, like there 
folks who loved this city and were 
And I found, too, that when I predicted 
the future they enthu- 


sent for me. 
told him how his talk had changed me; 
plimented me on the things I had done for the 
and ended up with signing an application 
dollar 


“it pays to be 


liking the 


changed 
city 
blank for a 

“Believe me,” 


town [ noticed 


twenty thousand policy. 


found concluded Lem, 


a home town booster, not alone because it is 


eood for the = per is 
: ee ‘ The National Sales Corporation 
cause it makes you so many friends and brings eae ee , 
’ - : Ind., has been incorporated with an 
stock of $25,000. 


myself, were a whole lot of 
proud of it. insurance business but also be- 
ae of Ft. Waj 
great : " 
: : 4 : a eho i authorized cap 
things for the city in you so much real satisfaction and pleasure. j 
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67% of policyholders examined revealed moder- 
| ate physical defects or impairments. 

| 25% showed advanced physical defects or im- 
pairments. 


6% were seriously impaired. 








The Last Word in Service 


Through its free Health Service, The Guardian pro= 4 
tects the policyholder’s health as well as his life. For 
five years this Company has offered to its policyholders the” 
well=known service of The Life Extension Institute withe 


rca TETSU UCT EEE 


out charge. That it has been of incalculable benefit to” 
the Company’s clients is proved by this analysis of a 
year’s experience: 


Through these examinations it was pos- 
sible to make the “‘stitch in time’, thus preserving 
health and prolonging life. 


Insurance Co. 


IND. 


If you want to know the whole story of what this Comes 
pany is doing for its policyholders and agents, address: % 


T. LOUIS HANSEN, or GEO. L. HUNT,” 
Vice-President Supt. of Agencies” 


The Guardian Life Insurance Company 


OF AMERICA 
Established 1860 under the Laws of the State of New York j 


50 Union Square, New York 


INDIANAPOLIS, 


E stablished 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
Home Office 
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LIFE INSURANCE IN THE UNITED STATES IN 1921.—(Continued) 
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NAME OF COMPANY. 


Insurance 
in Force 
Dec. 31, 1920. 


Insurance 
Written 
in 1921. 


Premiums 
Received. 





New YorK—Cont. 
Mutual Life 
" New York Life 
Niagara Life 
Postal Life 
Security Mutual 


Teachers I. & A...----- 


United States 


Wotals.....-.-+- 


Etna Life 
Bankers, Ia 
Berkshire Life 
Colonial Life 
Columbian National 
Connecticut Genet al. 
Connecticut Mutual 
Fidelity Mutual 
Franklin Life 
John Hancock 
Liberty, Ill 
Maryland Assurance 
Massachusetts en 
Missouri State. 
Mutual Benefit. 

| National, Vt 


National, U.S. A....---- 


New England 
Northwestern Mutual. . 


Northwestern National. ae 


Penn Mutual 
Phoenix Mutual. . 
Provident L. & :.. 
Prudential 

State Mutual 


Union Central 
Union Mutual 


MN 5 2 6sa:s «x06: 


Group Insurance. 


Colonial Life. 


Connecticut Ge ener: al. 


Equitable, N. 
Metropolitan 
Postal Life 
Prudential 


| nee 
MUnited States.......... 


Totals 


Grand Totals. ... 


Industrial Business 
Colonial Life 
Guardian Life 
John Hancock 
Metropolitan 
Morris Plan 
Prudential 


ene 


PENNSYLVANIA, 
Fidelity Mutual 
Girard Life 
Knights Life 
Penn Mutual 
Pennsylvania Mutual. 
Philadelphia Life 


Presbyterian Ministers. . . 


© Provident L. & T 

» Reliance Life 

> Scranton Life 
Standard Life 


merican Ce 


erican National, Mo.. 


Baltimore 1, 
Bankers, Ia 
Bankers, Neb 

kers’ Reserve 
Berkshire Life 
i nada Life 

‘Central Life, Kan 
‘Cleveland Life 
‘Colonial Life 
¥ lumbian National 
> ‘Connecticut General 
mnecticut Mutual 
: mservative, W. Va. 

Continental, } Del 
mtinental, .s 


Life 


$ 
411,502,349 
638,568,842 
6,596,410 
5,780,559 
12'577,916 
477,729 
5,581,800 


$ $ 
66,270,838 16,813,156 
125,220,677 31, 681, 499 
1201, 404 "256,989 
1 56,180 
492'701 
15,040 
163,793 


Losses 
Incurred. 


Insurance 
in Force 
Dec. 31, 1921. 


NAME OF CoMPANY. 


Insurs ance 
in Force 
Dec. 31, 1920. 


Insurance 
Written 
in 1921. 


Premiums 
Received. 


Losses 
Incurred. 


Insurance 
in Force 
Dec. 31, 1921. 





6,041, ~~ 
9,532,17 


88,310 


13, 167 024 
329,190 
5,499,026 





. 2,357,886,075 


123,188,996 
9'952/991 
20,196,682 
1 067 ‘500 


28,753,777 
313,842 
202,972,049 


198,904 576 
25,297,976 

107 ,675 
63,517 ,277 
325 ,000, 393 


),662 
343 3,910, ‘691 
89,954,229 
5,996,370 


475,132,953 105839,635 27 


786 4,189,881 
368,658 
667,631 

38,779 
464,760 

2,453,582 

2'612,144 

1,187,403 

12,799 

7,919,814 


26,802 
2'753,579 
3,203,409 

91,200 
4,522/808 


5,539,762 
111,654 
38,505,780 
1,000 
528,304 27 7.95 52 
LATTA 3; 491) 927 
1,072, 739 64,692 
‘ 3 5,685,014 
959,471 
3,235 


9,095,171 

31,699,445 

173,960 

23,105,289 

8,074,465 

11,088 07: 3 
>? 


6,129,006 
1,707,645 
2,132,398 
2 16,907,349 
1,606,777 
12,739,922 
3,582,699 
196,226 


7,704,837 


1,374,642 
89,088 
242,910 
9,874 
79,273 
643,529 
1,160,219 
270,484 
1,000 
1,344,454 


740,685 

10,000 

1,622,633 
432,759 


507,961 
4,079,676 
3,000 
1,046,832 
348,758 
357, "122 
4,255 "435 ) 
829,133 


46,726 


2,624,910,741 


134,968,298 
11,554,512 
21,998,898 
1,050,800 
17,308,152 
82,039,879 
80,574,403 
30,559,242 
37,162 
225,330,170 
1,000 
917,885 
112,770,276 
1,899,681 
212,409,722 
28,943,291 
119,961 
ABDI OL 

5 91 


168, 182" 386 
47, 148,091 
64522463 

491,923,605 
60,160,901 

406,562,639 

104,176,637 

6,224,086 








2,448 ,550,865 462 


37,693,198 
120,608 
11,092,001 
110,131,768 
133,197,180 
1,343,350 
10,412,143 
85, 902 593 


2 88,271,388 


430,187 
709 
115,094 
1,195,147 
2/09: 2/056 
37,252 
86, 593 
1,011,793 


2,265 


38,894,494 
47,607,172 
366,650 
4,450,654 
44°135,213 
19,454 


22,336,372 ¢ 


247,997 


67,352 
494,179 
808,381 

25,150 

91,215 
636,469 

3,240 


,096,378 


38,473,360 


11,208,381 
92'891409 
134,534,255 
1,330,000 
11,764,951 
92,109,327 
93,464 





389,976,391 155,798,968 


4,971,096 


382,405,147 





17,771,788 
86,052 
201,618,097 
58 


5,754,885 742,996 
1,968 


37,499,453 8,177,006 


121.7 754,4: 56 21,260,680 


11920975 44836 


5 
236 147,853,643 24,797,289 


1,342,600,781 314,783,412 


34,807,826 
9,484,541 
3023.000 
154,030,734 
2,400,657 
24" 568, 282 
26 


8 9 
20'086/989 
22'048/988 
13, 347, 761 


448, 809,8: 8 33 


758 ‘000 
7,651,262 
27°188'395 
33,379,659 
952,650 
44 352 
568,795 
243,206,600 
29,101,383 
787,162 
4,363, 1: 27 


244,331 


59,024,775 


8,464,470 
2,207,048 
1°735,500 
19,369,894 
3,272,657 
4,737,502 
4431094 
20,678,195 
S130,7 a 30 


1,495,210 
324,274 
199 573 

5,7: At y815 

73,640 
708,472 

1,586,300 

4,449 237 

1,200,662 
822,013 
477,035 


81,639,011 17,087,231 


12,274,090 
157,950 
707,934 
129,405 
129,500 

2,538,417 
3,149,173 
"472 2297 
54e 5004 
2,372,693 
3,808,493 


1,904,619 
4,594 
81,683 
32,670 
14,912 
341,488 
590, 067 
89, 
56 : 
936,596 


377,938 


160,250 
63,000 
1,740,715 
8,263,981 
9,958,847 
250,000 
1,224,974 
344,200 
39,291,923 
6,167,875 
481,000 
1,245,100 
226,635 


of 

843 3 3060 
1,200,041 
3372 
150,365 
25,811 
9,270,107 
943,704 
29,540 
113,180 
16,883 
449 
8,896 
310,805 
637,066 
450,243 
67,980 
3,293 


15,000 
1,090,383 
6,404,250 
1,664,054 
1,307,190 

83,500 


5,196,413,331 1093415,633 199082,119 5% 


174,316 
3,109 
2,284'738 
6,050,409 
9.150 
5,677, 513 


14, 4,199, 235 


810,091 
70,000 
*41,923 
1,720,430 
ce , 0 


i i 58,831 
253.462 
127,306 

72,510 


5,734,912,266 


19,7 ry 621 


693, 8: 36, 596 


1,499,778,950 


39,692,047 
10,599,993 
4,062,750 
162,958,672 
2,719,407 
26,525,490 
33,966,081 
141,027,275 
25,894,729 
23,869,498 
14/104350 





5,132,012 


810,727 
3,484 
26,394 
20,500 


49,989 
167,718 
9,000 


410,276 
187,919 


2,000 
8,097 
47,226 
316,977 
546,060 
16,000 
33,152 
2,700 
3,427,114 
182,702 
2,000 
6,000 
19,846 


184, 310 
202 ‘688 
13,650 
7.764 


485,420,382 


61,539,146 
642,716 
3,547 390 
a; 476, 197 


10,895,397 
6,067 
224,500 
736,000 

8 406,741 
22, 201, 888 
59 


769,355 
261,316,118 
33,179,201 
873, 912 2 


1 05 15,326 
15, 000 


8,851,128 
22,030,256 
12,322,142 

1 74,602 
00.649 


3 
'3 
3 


PENNSYLVANIA—Cont. 
John Hancock 

Lincoln National 
Manhattan Life 
Manufacturers, Canada. 
Maryland Assurance 
Massachusetts Mutual. 
Merchants Life. 
Metropolitan Life 


Midland Mutual........ 


Michigan Mutuai 
Missouri State 
Mutual Benefit 
Mutual Life, N. Y 
National Benefit 
National, V e 
National, ie 
National L. 

New Engigad 
New York Life 
Niagara Life 


North American, Can.... 


North American, Ill 


Northwestern Mutual.... 
Northwestern National... 


Pacific Mutual 
Pan-American 
Phoenix Mutual 
Prudential 


Royal Union 

Security Life of Amer... . 
Security Mutual, N. Y... 
State Life, Ind 

State Mutual 

Sun Life, 

Sun Life of Amer 
Travelers 

Union Central. ......... 
Union Mutual 

United L. & Ais... .cescce 
United States 

Western and Southern... 


|. SaaS eS 
Group Insurance, 
American Bs ae 


Cones tic ut General 
Equitable, N. Y 
Eureka Life 
Guardian Life 
Home Life of Amer 
Metropolitan Life 
Missouri State 
Philadelphia Life 
Prudential. . 
Travelers 


Grand Totals..... 


Industrial Business. 
Baltimore Life. ......... 
Colonial Life vee 
Columbian National 
Eureka Life. Medes detent 
Federal Life 
Guardian Life 
Home Life of America... . 
John Hancock.......... 
Knights Life 
Metropolitan.......... 
National L. & A......... 
National Benefit . 
Pennsylvania Mutual... 
Prudential 
Sun Life of Amer 
Western and Southern... 


Totals 
*Includes industrial. 


TEXAS. 
American Life Reins 
American National 
Amicable Life 
First Texas Prudential. . 
Fort Worth Life 
Great Southern 
San Jacinto 
Southern Union 
Southland Life 
Southwestern Life 
Texas Life 
Texas Mutual 
Two Republics 
United Fidelity 
Union National 


Totals 


Etna Life 
American Central. 


American N ational, Mo. 


Atlas Life..... . 
Bankers Life, la.. 
Bankers Re serve. 
Business Mens Assur.. 
California State 
Capitol Life. 


66,815,121 
1,081,980 
3,547,069 

‘474, 890 


3,913,516 
4,937,713 
96,193.720 
167,458, 782 
161,250 

18, 536, 827 
4,475,405 
4,000 
41,480,823 
200,108,957 
1,234,381 

* 13,500 
965.401 
134,060,699 
413,132 
5,756,778 
6,470,721 
18,580,730 
343,233,373 
1,873,707 
5,491,193 
2,837,325 
5,365,029 
8,881,388 
17 981, 436 
6,820,944 
416,500 
81,643,504 
38,054,476 
3,857,985 
1,613,550 
3,554,246 
3,602,871 


$ 
11,538,300 
448/959 
640,790 
4'000 
453,000 
6,064,296 
731,240 
70,932,830 
10,000 
569,885 
1,952,181 
13,324,567 


"178,250 
2,1 
1,441,291 

68,000 

5,373,451 

32/078,362 
27,5 


100/360 
589.116 
970,941 
3,910,190 
68,440,135 
362,902 
941,651 
298'681 
590,307 
1,738,007 
2,129,469 
599,557 
401,500 
18,388 ,487 
6,891,526 
793, 530 


374,500 
1,679,500 


$ 

2,259,497 
51,590 
108/380 
24,777 
14,018 
1,265,785 
67,647 
12, 321; ,199 
326 
117,084 
200,920 
2,938,905 


60,688 
225'876 
95,745 
187,283 
222,465 
593,491 
259,966 
20,412 
2,580,685 


1337 137 


3 

631,195 
1,500 
73,860 
1,000 
2,000 
046 
000 
4, 184° "392 


i 


552,216 
4,080,512 


$ 
71,882,248 
11395,459 
3,708,213 
470,390 
649,670 


380, 714, 818 
10,000 
4,107,186 
6,124,818 
105,339 466 
183,851,432 
117,000 
19,506,793 
5,484,073 
64,000 
45,548,761 
218,352,252 
1,184,099 
13,500 
933,784 
144,076,059 
431,: 
5,826,906 
6,616,573 
21,427,356 
377,397,263 
2,029,873 
5,965,375 
2,658,169 
5,380,882 
9,913,419 
19,321 226 
70 88 
675,455 
93,978, 391 
42,028 689 
3, 967 902 


3/995 371 





2,206,887,035 


56,577,208 
83,250 
35,500 
29,188,725 
40,709,297 
63,750 
324,828 
113,525 
39,537,988 
1,267,000 
27,300 
5,087,838 

72,377, 921 


odd, 


406,779,155 


17,663,590 


106,500 
13,717,976 
18,361,944 

26,750 
96,617 

463,000 
16,441,940 

538,400 


25, 645 "836 


78,335,820 
616,559 

"8: 36 
310,261 


582,822 


“> 
797,085 


29,104,004 
472,771 
250 


189,660 
320,923 


2,426,586,226 


42,645,069 


127,000 
30,664,035 


39,747, 670 
1,557, 700 
94'900 
4,201,070 
69,874,827 





245,394,130 


94,847,873 


2,913,923 


1,960,797 


233,389,800 





2,901,090,998 


ps ms 


0S 
eime 
Ce 


583,266,039 


3,918,185 
15,009 ,370 
4,831,043 
55,729,265 
1,074,189 
1,284,996 
2,907,740 
106,159,673 
3,194,946 
5,388,278 


98,336,974 


813,221 
559,499 
617 
194,168 
416 

327 
663,203 
2,378,495 
325,560 
11,244,582 
18,167 
124,869 
344,448 
19,441,786 
552,914 
471,593 


36,196,813 


192,773 


3,656,674 


4,852 - 


16,012 
76,064 
4,251,343 
63,843 
95,841 


3,145,396,408 


21,260,659 
15,466,664 
15,491 
4,891,378 
12,968 


15,215 
16,298,391 
70,989,725 

6,848,342 
309,856,939 
585,774 
1,741,346 
10,234,846 
545,883,108 
14,304,182 
11,016,134 





938,901, 042 


02288, 600 
,738,620 
18, 182 309 
1,936,883 
14'814'692 
79,139,402 
8,890,570 
8,920,727 
64,493,264 
83,154,495 
19,071,651 


282,000 


213,439,094 


4,762,010 
11,752,247 
4,816,750 
1,265,969 
2,671,115 
12,020,591 
3,905,831 
2,150,260 
14,843,415 
26,095,555 
5,607,321 
321,500 
2,778,958 
5,490,651 
1,721,500 


37,133,865 


100,273 
1,073,910 
666,774 
68,912 

4 39, 908 


9,272,197 


1,029,421,162 


8,587,264 
35,112,814 
20 735 366 


9,841,331 
9,199°526 
60,674,697 
90,961,369 
18,974,622 
321,500 
5,521,096 
5,766,651 
1,721,500 





,376 100,203,673 


8 607" 695 
10.225.660 


9,569,056 
2,786,654 
521,000 
1,223,450 
13,419,532 
3,901,569 
285,000 
2,828,308 
2.749.855 


10,672,265 


1,180,463 
295,930 
58,853 
88,754 
1,078,715 
316,851 
6,889 
250,408 
279.179 


1,616,488 


416,276 
60,641 
8,500 
38,000 
207,826 
29,800 
5,000 
29:716 
37,019 


361,929,041 


45,887,865 
11,913,884 
1 479, 000 
3,255, "450 
40 235,211 
9,952,072 
277.500 
8,875,771 
9,488,350 





ook, Life Casualty and Miscellaneous Volume, ready in August. 


Price $15.00. 
25 


a addition to the States shown here with, complete statistics for the States and Territories and Canada will be found in The Insurance Year 
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HERE IT Is!! 





NOW READY 
Thirty-first Annual Edition, 1922 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


For Over Three Decades 
THE STANDARD REFERENCE WORK 


FEATURES IN 1922 
Modified Preliminary Term Reserve Tables 
Illinois Standard 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 


Policies 


SURRENDER VALUES 


for all ages and a series of years; 


Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 
Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)......-..... 4.35 
THREE SUPPLEMENTS, Extra................ 1.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 












Jefferson Standard 
Life Insurance Co, 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $165,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 











GENERAL INSURANCE OFFICES 


WILL IN 1922 
PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
—_ offices that have life departments are pleased with 
results. 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a gen- 
eral insurance office. In 1922 this Company will make a 
specialty of broadening its service to this extent. We solicit 
correspondence with insurance agencies now writing fire, 
or fire and casualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 




















77 — 
SS 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 


Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice om 
any matter relating to Life Insurance is Available at 
any time through the Agencies or Home Office of this 
Company. 
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THE SPECTATOR 


Life Insurance 
































LIFE INSURANCE IN THE UNITED STATES IN 1921.—(Continued) 
——_—— —— ——> 
Insurance Insurance Insurance Insurance Insurance Insurance 

NAME OF COMPANY. in Force Written Premiums Losses in Force NAME oF ComMPANY. in Force Written Premiums Losses in Force 

me Dec. 31,1920. in 1921. Received. Incurred. Dec. 31,1921. Dec. 31,1920. in 1921. Received. Incurred. Dec. 31, 1921. 

Texas.—Cont. $ $ $ $ $ TexAs.—Cont. $ $ $ $ 
Central Life of (LE ae 4,641,209 902,300 139,642 19,000 3,737,518 Pan American........... 8,172,339 3,172,244 252,631 31,000 8,527,071 
Resa iile, M.....-... 97,576 647,012 19,620. ...... FELIOE 1 Pewie Le... ccecccecs | cakens 517,798 4,629 ...... 430,251 
Century Life.....----+-- 1,711,776 910,686 46,925 15,000 1,531,148 Phoenix Mutual......... 335,505 65,000 20,317 7,433 333,706 
Cloverleaf L. & es ae nes 320,897 287,464 A! ee 367,093 Protective Life.......... 7,880,311 2,158,000 200,199 27,224 7,298,825 
Commonwealth, Neb.... 3,376,211 650,500 86,878 4,000 2,642,711 Provident L. & A........ 1,295,250 437,151 40,251 11/000 1,138,690 
Continental, Ill.......--- 548,000 305,414 18,846 2,000 645,414 Prudential............-. ZQGG SIS ik icccam” | desde 95,725 1,985,486 
Continental, Mo.....--- 617,235 831,238 41,487 : 1,000 1,216,044 Reinsurance Life........ 194,520 67,624 TRI 3.56 ews 166,767 
Equitable, | & ee 12,808,218 20,000 373,891 338,807 12,033,606 Reliance Life........... 15,466,556 4,873,584 564,841 112,781 16,976,538 
Federal Life.....---+++ 8,826,012 3,365,927 256,359 34,110 8,711,222 Reserve Loan........... 5,107,212 3,545,814 213,268 41,500 7,135,533 
Franklin Life.....------ 21,649,942 7,776,232 657,710 =—-:117,046 24,277,840 Standard Life, Ga....... 2,495,061 1,705,947 118,599 20,420 2,911,250 
Great Republic....... . 4,053,965 1,411,927 132,384 17,618 S440 506 Ste Lie... ..cccecccss 54,475,928 15,681,117 974,129 96,015 53,867,213 
Guardian Life.....-- ‘ 2,149,583 158,000 54,175 105,917 2,016,541 Union Central..... ‘a 47,562,398 9,296,421 1,590,473 417,123 52,104,336 
Indianapolis Life........ 1,719,420 819,000 41,882 7500 ~=—=—1,989,420 United States........... rv ap ere, Mee. asics 84.486 
International......-.--- 27,352,722 8,037,007 693,895 160,117 26,711,976 Vclunteer State......... 7,906,421 2,078,419 244,482 35,000 8,508,835 
Jeflerson Standard....... 4,421,450 7,104,000 342,313 41,000 (9,831,700 West Ceast Life......... 2,505,250 733,600 64,303 13,227 2,270,150 
Kansas City.....--+-+--- 56,978,052 10,665,051 1,558,975 229,000 59,042,345 Western Union.......... 37,000 S86 66 300 PRG. \<cinenes 39,500 
cet = OSS ree 3,249,300 "104,825 11,000 3,076,340 
Toulsiana State........- 364,082 '...... ere 312,415 Totals........... 648,490,317 170,733,921 18,489,555 5,478,213 682,549,550 
Manhattan Life......... 14,418,535 1,887,988 445,185 205,727 13,471,974 
Maryland Assurance..... 247,500 335,000 ee kee 523,500 Group Insurance, 
Massachusetts Mutual. . . 2,931,685 28,500 64,238 24,517 2,209,329 tna Life... occ cusecaes 3,325,616 2,463,625 36,511 26,820 4,108,305 
Merchants Life.....---- 9,218,559 2,332,000 224,545 68,263 9,247,521 Catttel EMS... 6..doc cose i.) See eee 107,000 
Metropolitan........ -- 16,146,658 1,376,586 281,849 = 213,544 15,060,297 Missouri State.......... 131,250 1,646,700 16,173 11,500 1,576,700 
Midland Life, Mo......- 2,331,482 803,500 63,116 12,777 2,072,982 Southwestern Life....... 7,526,575 5,026,617 95,693 60,975 10,021,720 
Minnesota Mutual...... 2'168,452 2,262:975 87.863 3/352 4'096,207 
Missouri State........-- 44'413,119 15,658,284 1,425:274 2581442 51,013,868 Totals........... 11,153,941 9,136,942 149,293 99,295 15,813,725 
Mutual Benefit.......... 7,452,918 83/267 1191513 122703 7,196,738 
Mutual Life, N. Y.....-- 25,147,275 539,588 491,259 420,875 23,413,901 Grand Totals... 997,701,634 280,074,536 29,311,113 7,193,996 1,060,292,316 





National. U.S. A....... 7,830,672 1,271,981 224,391 46,075 7,930,360 Industrial Business. 

National L. & A......-- 453,250 1,206,750 27,103 2,000 1,428,000 American National, Tex.. 47,817,552 26,844,884 1,673,054 276,645 54,043,901 
National Fidelity........ 76,000 674,945 DEA ana 594,030 First Tevas Prudential... 6,101,835 3,499,436 230,055 39,324 7,176,506 
New York Life.......... 37,063,691 1,282,589 1,034,145 835,969 35,946,296 Metrcpclitan............ 1,282,793 56,15 52,821 34,759 1,371,840 
North American, Ill... .. 298,683 234,626 IZ00S 5.5... 362,664 Morris Plan............ 45,350 27,40 (ji aero. 27,400 
Northwestern National... 12,545,886 4,099,864 342,675 100,999 11,916,635 WNationalL.& A........ 7,920,735 4,968,124 252,236 74,418 7,797,956 
Occidental Life........-. 5,268,180 1,370,632 135,441 20,500 5,419,771 Union National......... =... 26 580,752 40GR.! © ocd. 580,752 
WENN REDGL sc ccicccee «6 peewee 30,000 eo | ee 30,000 

Pacific Mutual.......... 28,447,418 6,496,695 1,033,071 298,129 31,565,840 Totals........... 63,168,265 35,976,696 2,212,974 425,146 70,998,355 





In addition to the States shown herewith, complete 
Book, Life Casualty and Miscellaneous Volume, 


ready in August. Price $15.00. 


statistics for the States and Territories and Canada will be found in The Insurance Year 





PLANS TO LIQUIDATE 





Gulf Coast Life Decides to Retire 
From Business 





INTERNATIONAL HOLDING MAY 
ACQUIRE STOCK 


Commissioner Henry Sees No Objection te 
Company Withdrawing, He Says 

At a meeting of the stockholders of the Gulf 
Coast Life, held at the company’s home office, 
near Biloxi, Miss., last week, it was decided to 
liquidate the affairs of the company and retire 
from business. 

Just how the company will be retired is not 

known at this moment. The International Life 
Holding Company of St. Louis, Mo., at pres- 
ent controls the majority of outstanding shares, 
and other stockholders will be left free to dis- 
pose of their holdings to this company at such 
a figure as it will care to offer. In case the 
International Life Holding Company acquires 
the remainder of the stock, it will then dispose 
of the company, as it is not licensed to operate 
aa life company. More than likely, in such 
an event the business would go to the Interna- 
tional Life, which company is owned by the 
same men who own and control the holding 
company, 
: If, on the other hand, the International Life 
Holding Company makes no offer for the out- 
standing shares of the Gulf Coast, the com- 
pany will have to offer its business to a pur- 
chaser in the open market, in which case it 
'S proven that the International Life will make 
a bid. 

The Insurance Commissioner of Mississippi 
Will have to approve any final transfer or 
Merger, In speaking of the recent meeting of 
the stockholders, he said that he saw no ob- 
Jection to the company’s plan to retire. 


Indiana Meeting of Franklin Life Agents 
—Ralph L. Colby, Manager 

On May 20, Ralph L. Colby, Indiana man- 
ager for the Franklin Life Insurance Company, 
gave a dinner to the Indiana agents of the 
company at the Columbia Club, Indianapolis, 
at which were present the following agents: 
Harry Armstrong, V. S. Morrison, James 
Moore, E. W. Kain, Russell Rohler, W. R. 
Jackson, Mr. Garriott, C. A. Kinder, J. 
Laurenz Van Zant, Harry E. Shaufelberger, 
Forrest B. Sanduskey and C. B. Brooks. 

The speakers were: Dwight Murphy, secre- 
tary, City Trust Company; Wallace O. Lee, 
sales manager, Indianapolis Light & Heat Com- 
pany; Drs. C. R. Strickland and Fred B. Kurtz, 
medical examiners, all of Indianapolis; R. B. 
McKnight and Warren W. Colby, supervisors ; 
J. A. Budinger, assistant actuary, Springfield, 
Ill., and William T. Nash of The Spectator 
Company. 

The first address was by Mr. Murphy, his 
topic being “Life Insurance and Bank Credits.” 
Mr. Lee chose for his subject “The Franklin 
Life in Indianapolis and Service.” Dr. Strick- 
land spoke on “The Selection of Risks” and Dr. 
Kurtz on “Cooperation with the Examiner.” 
Mr. Budinger gave a very instructive talk on 
“The New Disability Provision and Sub-stand- 
ard Business” and Mr. Nash spoke briefly on 
the “Value of Educational Literature.’ R. B. 
McKnight’s subject was “The Securing of Pros- 
pects” and Warren W. Colby spoke on “The 
Qualification of a Life Insurance Salesman and 
How the Profession of Life Insurance Develops 
Character in the Individual.” Following this 
was an open discussion on the monthly income 
and other forms of policies and various de- 
tails connected with the business. Manager 


Colby presided at the meeting and stated that, 
although his agency was little more than a year 
old, it already had reached a monthly produc- 
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tion of $150,000 and was headed for a quarter 
of a million. This was the first meeting of 
Mr. Colby’s agency force and everyone present 
pronounced it a great succses. 


Oil Pollution of Harbor Waters Grave 
Menace 


The dangerous fire hazard resulting from oil 
coated piling and bulkheads of piers in New 
York Harbor, as the result f fuel oil thrown 
overboard from ships and land plants, con- 
tinues to be a menace. In some locations, 
notably piers and other waterfront property in 
the vicinity of the mouth of Gowanus Canal 
and at Beard’s Erie Basin, there is danger of 
a sweeping conflagration. At these locations 
the piling is so heavily coated with oil deposits 
that if a gained considerable headway 
under the pier it would be very difficult to 
extinguish and likely to spread to adjacent 
property. 

The pollution of the harbor waters by oil is 
being closely watched by many governmental 
and private organizations concerned therein. On 
Tuesday of last week, members of the commit- 
tee on surveys of the New York Board of Fire 
Underwriters, together with Capt. D. C. Han- 
rahan, supervisor of the port; Deputy Chief 
Worth, marine division, New York Fire De- 
partment; Chief Bailey, marine division, police 
department; also representatives of marine un- 
derwriters, made an extended trip by boat to 
observe present conditions of the piers about 
the harbor. 

It is apparent that some relief measure must 
be provided to improve conditions about the 
mouth of Gowanus Canal and at Beard’s Erie 
Basin, where the conflagration danger is serious 
and evidently the source of the oil must be 
located and stopped. 


fire 
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INTERSTATE CASUALTY CO, 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 
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—1876— ROBERT J. HILLAS, Pres. —1922— 
Total Assets - : Over Twenty-five Million Dollars 
Total Reserves - - Over Nineteen Million Dollars 
Surplus to Policy Holders - - Over Six Million Dollars 
Losses paid to Dec. 31, 1921 Over Eighty-six Million Dollars 
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Organized 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


ee SE RL Re Ae Le $28,308,449.13 
Tee, teen ree 25,109,146.04 
Capital and Surplug.............. 3,199,303.09 
Insurance in Force.é:.........00. 214,188,461 00 
Payments to Policyholders........ 1,897,435.45 
Total Payments to Policyholders since 
ER ee ee $27,720,705.42 


JOHN G. WALKER, President 
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THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


WHAT IS SERVICE? 


The progress of this Company for more than 
seventy-five years has been accomplished on the basis 
of true mutuality and the broad principle of the most 
complete and’perfect life insurance protection possible. 


Through the medium of individual service of a 
high character, ‘‘Public Demand”’ has been interpreted 
as the fulfillment of individual needs. 


Connecticut Mutual lif insurance protection is 
complete and satisfactory; specifically adapted to 
particular needs. 








SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 





Insurance in Force 


Over $66,000,000.00 


————— 
ae 


HARRY L. SEAY, President 


LAWRENCE M. CATHLES, 
Vice President & Actuary 


P. N. THEVENET, Secretary 
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DETROIT’S GREAT SURETY 
COMPANY 


That City to Have Largest Institution 
Writing Fidelity and Surety 
Bonds Exclusively 


A. F. BUNTING IS ITS PRESIDENT 


Detroit Fidelity and Surety Compary Has 
Bought Home Office Building--Com- 
pany Has Increased Its Capital 

and Surplus 

Organized in 1920, the Detroit Fidelity and 
Surety Company of Detroit, Mich., began busi- 
ness in 1921 and has already secured a firm 
foothold in its chosen field and will shortly be 
the largest company in the country writing 
fidelity and surety bonds exclusively. . 

The company’s statement at the close of 
business March 31, showed a_ paid-up 
capital of $1,009,201, with total assets of 
$1,467,260, while its surplus as to policyholders 
was $1,340,672. The company last September 
increased its capital from $1,000,000 to $2,000,- 
ooo, with corresponding increase of surplus, 
which has now been practically all subscribed, 
so that in the near future the company will 
have a paid-in capital and surplus of $4,000,000. 

A strong feature of the financing of this 
company is the wide distribution of its stock 
among influential bankers and business men, 
particularly in its home State, in which its 
stockholders exceed 1800 in number, including 
over 200 bank presidents and cashiers. 

That a broad field exists for the sale of the 
class of indemnity provided by the Detroit 
Fidelity and Surety Company is indicated by the 
great expansion of the business, which has 
doubled in volume during the past four or five 
years. While there are several companies hav- 
ing a larger capital and surplus than the 
Detroit Fidelity and Surety Company listed 
among the twenty-nine companies authorized by 
the United States Government to write bonds 
acceptable by United States courts and officials, 
no other company which engages exclusively in 
executing bonds is so large as the Detroit 
Fidelity and Surety Company. All of the 
larger companies write more than this one kind 
of insurance. Among the classes of bonds is- 
sued by the Detroit Fidelity and Surety Com- 
pany are the following: 

Fidelity bonds of persons in positions of 
trust in public or private employment; court 
bonds in probate, chancery, criminal, and other 
legal matters; contract bonds insuring per- 
formance of public or private contracts; de- 
Pesitory bonds of banks covering deposit of 
public or private funds; license and permit 
bonds required by Federal, State, or local laws. 

While in former private personal 
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a aes 9 


years 


bonds were often given as security in cases 
like those above indicated, it is now regarded 
‘ imprudent to give or accept such security, 
and the bonds furnished by a surety company 
fe now preferred in almost all cases. 

More than 150 agents have been appointed in 
ichigan alone by the Detroit Fidelity and 
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Surety Company, which also has planted a 
number of agencies in other States. The com- 
pany made a deposit of $285,000 with the State 
authorities of Michigan, and in addition to be- 
ing licensed in Michigan, has been licensed by 
the United States Government to write Federal 
bonds and by the State insurance departments 
of New York, Ohio, Indiana, Iowa, Kentucky 
and New Jersey. Applications are pending ina 
number of other States. 

The company has purchased a handsome 
building at the southwest corner Cass 
avenue and Milwaukee avenue, Detroit, which 
it is now occupying as its home office. It is 
calculated that the income savings in rentals in 
five years will make this building pay for itself. 

Archibald F. Bunting, the president of the 
Detroit Fidelity and Surety Company, is an 
attorney who has been engaged in the legal 
branch of the bonding and surety business for 
more than a quarter of a century. While a 
member of the Michigan Legislature, he was in- 
strumental in securing the passage of the Michi- 
gan act permitting the formation of bonding and 
surety companies, which prescribes safeguards 
for the protection of both stockholders and the 
public. He also organized the first company 
formed under this act, the Michigan Bonding 
and Surety Company, which, although operat- 
ing in a restricted field, made a very successful 
record during a period of eleven years. 

The other officers of the company include 
Frank H. Ellsworth, vice-president, who was 
formerly Insurance Commissioner of Michigan; 
Homer H. McKee, vice-president, long promi- 
nent and of recognized ability in surety circles 
and for six years resident manager of the 
Globe Indemnity Company at Chicago, IIl., 
prior to becoming associated with this company; 
Sheridan F. Master, vice-president and general 
counsel; Frank N. Wakeman, secretary; Walter 
J. Hayes, president of the American State Bank, 
Detroit, treasurer, and Ralph J. Daly, auditor 
and engineer. Excellent portraits of President 
Bunting and Messrs. Ellsworth, McKee, Mas- 
ter, Wakeman, Hayes and Daly are presented 
in a supplement to this issue of THE SPECTATOR. 

The board of directors embraces numerous 


of 


business men and bankers of prominence located 
in various cities of Michigan. 


CASUALTY CLEARING 
A. M. BEST 
Aspersions in Article in Best’s Insurance 
News Evoke Forceful Reply 


HOUSE AND 


Without naming the objects of its attack, 
Best’s Insurance News of April 20, in an arti- 
cle entitled “The Function and Value of Con- 
Criticism,” made a_ vitriolic on- 
slaught upon unnamed officials of large fire 
and casualty insurance companies, and upon 
the companies’ competitive methods, declaring 
that not in thirty years have such methods been 


structive 


as “objectionable and discreditable’ as now, 


when they are characterized as being “dis- 
reputable.” 

The article states that “another particularly 
offensive competitive campaign” is being con- 
ducted against mutuals and reciprocals, and 
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alleges that an association of representatives 
of stock casualty insurance companies recently 
sent or caused to be sent “thousands of tele- 
grams” into a certain Western State, alleging 
that it was “reported” that a certain mutual 
company was insolvent. The article further says: 
The “report,” if it ever existed outside of the 
imaginations of the managers of the bureau 
referred to, was absolutely without foundation, 
and a more despicable act than the circulation 
of such a rumor, when it would have been per- 
fectly easy (had the intent of those circulating 
it been honest) to ascertain the facts, has never 
come to our knowledge. 
a charge that the 
employ a man who 
and closes by say- 


Best’s News also makes 
association has or had in its 
is described in harsh terms, 
ing that other acts of the bureau have been 
equally reprehensible, yet it has the support of 
men prominent in the casualty insurance busi- 
ness, who are warned that they are likely to be 
called upon to explain what are termed the 
“libelous publications of their bureau.” 


INFORMATION CLEARING House 


ANSWERS VIGOROUSLY 


CASUALTY 


Accepting the charges and criticisms as being 
directed at the Casualty Information Clearing 
House, Chicago, G. E. Turner, counsel for that 
organization, makes vigorous and biting re- 
sponse thereto in a letter addressed to Alfred 
M. Best, president of the Alfred M. Best Com- 
pany, which publishes Best’s Insurance News. 
He says: 

It is always disappointing to find a man who 
has for many years enjoyed the confidence of 
the people with whom he comes in contact, 
finally coming to the place where he feels it 
necessary to write two columns in the nature of 
a personal estimate of his own importance to 
the business in which he is engaged, and the 
certain rectitude of his own judgment, as a pre- 
lude to an attack upon the judgment of others. 

Mr. Turner describes as “myth” the story 
about sending out “thousands of telegrams,” 
and denounces the charges affecting the reputa- 
tion of some alleged employee of the bureau 
as having publicly branded one of them as “a 
crook and a swindler,” inasmuch as every man 
ever employed by the bureau is still with it. 
Mr. Turner advises Mr. Best that these are 
strong words, and says: “I am wondering 
what the fair-minded insurance men of this 
country will expect you to do by way of retri- 
bution.” 
lowa Association to Meet in Mason City 

Des Mornes, Wis., May 29.—Although no 
definite agreement was reached at the meeting 
of the executive committee and officials of the 
of Local Agents in Des 
is regarded as probable 
that Mason City will get this year’s sessions. 
Fire insurance agents at Mason City who in- 
dicated that they would like to entertain the 
convention were asked to submit their invita- 
tion in writing and no decision will be made 
until that communication arrives. This will be 
within a few days. Mason City and Clear 
Lake nearby, a beautiful body of water, make 
an ideal combination for a delightful conven- 
The meeting will probably be held in 


Iowa Association 
Moines, last week, it 


tion. 
August. 
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THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 











It is 


FULL OF FACTS AND FIGURES 


Relating to the 


Rates, Values and Policies 


of 


Life Insurance Companies 


A CONVINCING BRIEF 
COMPREHENSIVELY BRIEF 
INDISPENSABLE TO EVERY ORDINARY 
AND INDUSTRIAL LIFE INSURANCE AGENT 


Fits easily in the vest pocket 


PRICE $2.00 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


- 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 








A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 
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AUTOMOBILE INSURANCE DECISIONS 


By Harry B. Brapsury of the New York Bar ; 

















—__ 
———— 


Ownership of car is basis for policy; car 
bought on conditional sale contract. 

Under a policy insuring the owner of an 
automobile against theft, robbery or pilferage, 
which contained a provision that if the inter- 
est of the assured was “other than uncondi- 
tinal and sole ownership” or if the car was 
“encumbered by any lien or mortgage” except 
as stated in the warranty contained in the policy, 
that the policy should be void, and it appeared 
that the assured purchased the car under an 
agreement whereby he paid $400 in cash and 
gave notes for $600 under a contract of sale 
containing, among other provisions, the follow- 
ing clause: “It is understood and agreed that 
tile to ownership of car * * * does not 
pass to me until final cash payment is made,” 
it was held that the policy was void from its in- 
ception and the assured could not recover 
thereon by reason of an alleged loss through 
larceny. Ledvinka vs. Home Insurance Com- 
pany of New York, Md. : 
115 Atl. 506. 








Defense of breach of condition of policy; 
when burden is on insurer; use of car for 
carrying passenger for hire; measure of 
damages when car is practically destroyed 
by collision. 

The Center Garage Company sold an auto- 
mobile to one Dodds for $1500, of which $200 
was paid on the consummation of the sale, the 
remaining part being payable in installments. 
By the terms of the sale, the title was to re- 
main in the Garage Company until the last pay- 
ment was made. The defendant company issued 
acollision policy on the car to both the garage 
company and Dodds, loss to be payable as the 
interest of the parties might appear. The car 
Was practically destroyed in a collision and the 
Garage Company brought an action under the 
policy. The insurance company defended on 
the ground that the car was being used for 
hacking purposes at the time of the accident, 
and at the trial the court ruled that this de- 
lense was affirmative, and the defendant had 
the burden of proof. The defendant then 
offered in evidence a written statement by 
Dodds, made after the accident, in which he 
tated that he was using the car for hacking 
purposes. Dodds admitted the signature to this 
Writing, but stated positively that he had never 
made any such statement to the person who 
‘pparently took it down, and asserted that at 
the time of the accident he was using the auto- 
mobile solely on his own private business; that 
5 going to the store for the purpose of getting 
milk for his baby. The person who wrote out 
the statement testified that Dodds had declared 
to him at the time of the accident that he was 
Using it for hacking purposes, and was carrying 
4 Passenger from Bloomingdale to Pompton 


Lakes. Under this condition of the evidence, 
the trial court directed a verdict for the plain- 
tiff of $1300, being the sum unpaid on the pur- 
On appeal to the Court 
of Errors and Appeals of New Jersey, it was 
held that the liability had been properly shown 
under the provisions of the policy; that the de- 
fendant had properly assumed the burden of 
proof as to the violation of the condition of 
the policy at the trial, and if there was nothing 
else in the case, that the judgment must be af- 
firmed. But the court further held that on the 
question of damages, the fact appeared that the 
car had been used for several months, and 
therefore a question of fact was raised which 
should have been submitted to the jury; that 
the damages to the plaintiff, the seller of the 
car, were not to be measured merely by the 
interest which the seller had in the car under 
the conditional bill of sale to Dodds, and the 
case was sent back for a new trial on the ques- 
tion of damages. Center Garage Company vs. 
Columbia Insurance Company (N. J. Court of 
Errors and Appeals); ————— N. J. Law 
; 115 Atl. gor. 


chase price of the car. 





Inter-insurance association; mandamus to 
compel Superintendent of Insurance to issue 
license for permission to do business in the 
State of Ohio. 

Under the laws of the State of Ohio an inter- 
insurance association is not permitted to in- 
sure against loss, accidents and liability result- 
ing from the ownership, maintenance or use of 
any automobile or other vehicle where such 
inter-insurance association was organized under 
the laws of another State, and a motion for a 
mandamus to compel the Superintendent of In- 
surance to issue a license to such an associa- 
tion was held to be properly denied. State ex 
rel. Automebile Underwriters vs. Gearheart, 
———— Ohio State ————; 132 N. E. 7335. 





Attachment costs, when insurer is required 
under an automobile liability policy to pay 
the expenses of an attachment secured against 
a policyholder which is a foreign corpora- 
tion. 

The plaintiff and the defendant were both 
foreign corporation in the State of New York, 
New York was concerned. The defendant is- 
sued to the plaintiff an automobile liability pol- 
icy to be operated in the State of New York, 
and while being operated in such State an ac- 
cident occurred, for which a claim was made. 
Prompt notice was given by the plaintiff to 
the defendant of the claim and when a sum- 
mons was served this also was promptly trans- 
mitted to the defendant. The plaintiff, being a 
foreign corpoation in the State of New York, 
the plaintiff in the negligence action caused an 
attachment to be issued against the plaintiff, of 
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which notice was duly'and promptly given to 
the insurance company. The insurance com- 
pany, however, refused to do anything in re- 
gard to the attachment or to pay the costs of 
the attachment. A settlement was made with 
the plaintiff in the negligence action, whereby 
the insurance company paid $3000 and the 
plaintiff $1000 to avoid the risk of a recovery 
in excess of the defendant’s indemnity liability, 
which was only $5000. The insurance company, 
however, refused to pay the costs of the at- 
tachment. The policy, among; other things, 
after fixing the defendant’s liability at $5000 
provided: “In addition to the limits specified 
above, the company will pay all costs and ex- 
penses incident to the investigation, adjustment 
and settlement of claims, and all costs taxed 
against the assured in any legal proceedings de- 
fended by the company, and all interest accru- 
ing after entry of judgment upon such part 
thereof as shall not. be in excess of the limits 
of the company’s liability as herein expressed 
resulting from claims upon the assured on ac- 
count of bodily injuries and (or) death as afore- 
said.” It was held under this provision that the 
insurance company was required to pay the 
costs of the attachment proceeding and judg- 
ment was entered accordingly. Green River 
Distilling Co. v. Mass. Bonding & Ins. Co., 197 
App. Div., 4990; Supp. 











Theft insurance; transfer of title and use 
of car for passenger service. 

Transfer of title of car and use thereof for 
passenger service violates a policy of theft in- 
surance, whether the assured knew of the use 
of the car for passenger service or not. Wood 
v. American Automobile Ins. Co., Kans. 
: 202 Pac., 82. The court distinguished 
the case of Commercial Union Assurance Co. v. 
Hill (Tex. Civ. App.), 167 S. W. 1095: In the 
latter case the only evidence of the breach of 
the clause against carrying passengers was that 
on two or three afternoons during a fair the 
plaintiff’s son used the car, without his father’s 
knowledge, for carrying passengers for hire to 
and from the fair grounds. The court said that 
the clause was intended to mean that the owner 
should not make a business of using the car for 
hire, and that it was evidently never contem- 
plated that the casual use of it, as made in that 
instance, would work a forfeiture 








Collision; injury to car by rolling down 
an embankment, by reason of roadway giv- 
ing way, not within collision hazard. 

The plaintiff's automobile was being driven 
along the Skyline Boulevard, in “Redwood 
Canyon, California. The driver, to avoid strik- 
ing another automobile, swerved to the outer 
edge of the roadway, and the roadway gave 
way, causing the automobile to run down an 
embankment, and after leaving said roadway to 
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GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 








INTERNATIONAL LIFE 


APPOINTED 


108 New Agents for 
Month of April 


There’s a reason 


Write 


J. L. BABLER 
Vice=-Pres. & Gen. Mgr. Agencies 


ST. LOUIS, MO. 








Thursday 





GEORGE WASHINGTON LIFE INSURANCE CO, 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 
ERNEST C. MILAIR, 
Vice-President and Secretary 











THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established  "# he 
LONDON GUARANTEE & ACCIDENT T 0, Ltd. "OF tonDon 


Head Office: CHICAGO, ILL. F, W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 Jane Street, New York. 
STOKES, sa KARD, HAUGHTON & S MITH, 
Resident Managers 


434 Walnut Street, Phi'adelphi 
ELMER A. LORD & CO., Resident Managers naneintle Te 


145 Milk Street, Boston, Mass, 











WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 











Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 

Philadelphia, Pa. 




















WE WANT AGENTS 


Independence Square 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


© “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 














June 1 


—_—_—— 
——— 
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werturn and roll down the side of a mountain. 
The automobile did not strike or collide with 
aay object upon the roadway, nor did it collide 
wih any object upon the embankment or moun- 
winside prior to the time it was overturned. 
After it was overturned it rolled down the side 
of the mountain and came in contact with such 
objects as were on the ground, but did not 
srike any tree or fence, but did come in con- 
ct with brush and shrubbery at the bottom of 
the incline. It was held that this was not a 
wllision within the meaning of a policy which 
insured against injury “if caused solely by col- 
jsion with another object while such automo- 
hile is used as described in the said schedule.” 
Moblad v. Western Indemnity Co. of Dallas, 
Texas, Cal. ; 200 Pac. 750. The 
curt followed the principle announced in the 
case of Bell v. American Ins. Co., Wis. 
——; 181 N. W. 733. In the last-mentioned 
use the plaintiff, while operating and endeavor- 
ing to turn his car, backed upon some soft 
sound and the automobile gradually settled 
ito the ground and tipped over. The action 
was brought to recover damages for injury re- 
aulting to the car by its coming in contact with 
the ground at the time of the upset. The policy 
in that instance insured against damage result- 
ing to the automobile “by being in accidental 
wllision with any other automobile, vehicle or 
cbiect.” The court held that the plaintiff was 
not entitled to recover, as the injury of which 
complaint was made was not covered by the 
tems of the policy. 














Casualty Information Clearing House Elects 

Cuicaco, Itt., May 30.—At the first annual 
meeting of the officers and directors of 
the Casualty Information Clearing House at the 
Union League Club, Fred L. Gray of Fred L. 
Gry & Company, general insurance agents, 
Minneapolis, was elected president. 

James L. Case, president of the National As- 
weiation of Insurance Agents, was elected vice- 
president; Henry S. Ives, secretary, and Fred 
\. Lawson, United States manager of the Lon- 
don Guarantee & Accident, was named treasurer. 

Representative agents from all over the 
‘ountry were present at the meeting, 





JOHN J. McINTYRE 


Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 
in the 
Woolworth Building 
Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 


es 














AROUND THE CAPITAL 





Insurance Men Expect Little Relief 
From Road Rate Cut 





CONGRESS TO ADJOURN LATE IN JULY 





Death Rate of 12.3 per Thousand 
Indicated by Census 

Wasuincaton, D. C., May 30.—The insurance 
business will benefit little from the reduced 
freight rates ordered last week by the Inter- 
state Commerce Commission. While the order 
will result in a reduction of approximately 
10 per cent in freight rates generally, the busi- 
ness feels that it would have been better served 
by the issuance’ of an order reducing express 
charges, as many of the large companies send 
supplies to their branch offices by express. 

Opinion as to the benefit to be derived by 
the country from the lower rates is divided, the 
majority of the Interstate Commerce Commis- 
sion, in their report, taking the attitude that, 
as rates were increased horizontally during and 
after the war, they should be reduced in the 
same manner. Two members of the commis- 
sion, however, dissented from this opinion, tak- 
ing the stand that the interests of the country 
would have been better served by a reduction 
in the rates on basic commodities and neces- 
saries of life, leaving the rates on luxuries as 
they stand at present. 

x * Ox 

While it is unlikely that Congress will ad- 
journ before late in July, efforts to pass the 
tariff bill through the Senate without delay 
proving unsuccessful, it is not probable that any 
legislation of direct interest to the insurance 
industry will be acted upon before the close of 
the session. 

* * * 

The Senate will devote itself principally to 
getting the tariff bill through, and also has 
three or four appropriation bills that must be 
passed before July 1. As soon as the tariff 
is passed by the Senate, Congress can quit. The 
House is practically through its program, but 
will have to stay in session until the appro- 
priation bills are signed by the President, as 
they provide Government salaries for the year, 
beginning July 1, next. 

While the House waits for Senate action on 
these measures, it will probably take three-day 
recesses, meeting twice a week for a few 
minutes so as to keep the session open. There 
is no disposition, either in the Senate or the 
House, to undertake consideration of any addi- 
tional legislation. There are several measures 
of interest to the insurance industry pending 
before Congress, but it is not likely that they 
will be taken up this session. 

ee 8 

An annual death rate of 12.3 per thousand is 
indicated by the mortality figures compiled from 
the records of sixty-one large cities by the 
Census Bureau for the week ended May 20. 
These cities, with a total population of 27,604,- 
851, reported a total of 6524 deaths during the 
week, as compared with 6247 for the corre- 
sponding week of last year, when the annual 


33 


death rate figured at 12 per cent. The number 
of deaths under one year was 856, as compared 
with 863 last year. 

Reports received at the bureau from indus- 
trial insurance companies show that for the 
week ended May 20 there were 46,089,001 poli- 
cies in force. The number of death claims was 
8385, giving an annual rate of 9.5 death claims 
per 1000 policies in force. For the same week 
last year there were 46,688,657 policies in force, 
the number of death claims was 8174, and the 
annual rate was 9.1 per thousand. 


Maryland Casualty Has Subway Bond 

The Maryland Casualty Company has writ- 
ten the bonds for the construction of the new 
subway in New York City, running from the 
Grand Central Station to the Pennsylvania Sta- 
tion. This is a $4,000,000 job. The company 
is also one of the sureties on the bonds for 
the construction of the new vehicular tunnel 
under the North River, extending from Canal 
street, Manhattan, to Exchange place, Jersey 
City. The contract for the New York and 
New Jersey vehicular tunnel was let to Booth 
& Flinn, Inc., for $19,331,723, the largest sum 
ever paid for a single engineering contract. 
The total cost of the tunnel will exceed 
$28,000,000. 

The total length of the tunnel will be 9250 
feet, of which 5480 feet will be under the river. 
The time allowance for the completion of the 
contract is thirty-six months. 


Thomas Galbo Becomes Independent 
Adjuster 

Thomas Galbo, well known as an investigator 
and adjuster, and for twelve years connected 
with the Employers’ Liability Assurance Cor- 
poration in New York, has announced that he 
has resigned from the company to enter the 
casualty adjustment business for himself. Mr. 
Galbo will operate particularly in New York, 
New Jersey and Connecticut, but states that he 
has facilities to handle cases in any part of 
the United States. 

Mr. Galbo has been connected with the in- 
surance business for twenty years and for- the 
last eighteen months has been in charge of the 
marine department and supervised all adjust- 
ments. He has a keen knowledge of the busi- 
ness and is well recommended by the Employers 
Liability as well as many wellknown negli- 
gence trial attorneys. 


Milwaukee Casualty Underwriter to Meet 
June 6 

MitwavkeEr, Wis., May 29.—The Milwaukee 
Casualty Underwriters Association will hold a 
June meeting at the Milwaukee Athletic Club, 
Tuesday, June 6. C. A. Henkel, vice-president 
of the association, will preside in the place of 
O. H. Gaedke, president, who, because of an 
out-of-town business engagement will be un- 
able to attend the meeting. Emil Haydon, man- 
ager of the Wisconsin Compensation Rating 
and Inspection Bureau at Milwaukee, will ad- 
dress the association on “Compensation Insur- 
ance.” The underwriters will decide at the 
Tuesday meeting the location and date of the 
association’s annual meeting and outing. 
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Help Wanted 


Actuarial 














Actuary Wanted 


Opening with good Western Company. 
Give experience, reference and present 
position; also salary desired.’’ Address 
Actuary, care THE SPECTATOR, New York. 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. 


ATLANTA, GA. 











Public Accountant 








HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 3473 


CHICAGO 




















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American — Philadelphia Under- Indemnity Company 





British-Amer. writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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Actuarial 
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A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lnc, 


“Life Insurance Service” 


10 So. La Salle St. Chicago, Il}, 














W. H. GOULD 
ACTUARY & EXAMINER 


SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT st, 
NEW YORK 


“20 Years’ Experience Backs Our Service” |B 


ee 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York Cit’ 


Expert Advice on Domestic, Tropjal and 
Semi-Tropical Business 


Cable Address: Gertract, New York 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
Insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. ‘ : 
Temporary money advanced on strictly private 


arrangements. 
All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 




















Actuarial 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 











FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 








T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, Me 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 

















A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 

Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 








10 Jackson Place, N. W. Independent Life Building 











Insurance Examiners and Adjusters 




















FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 





NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance mansé? 
ment, underwriting, loss adjustment and investment depart 
of American and foreign insurance companies, desires 0 
losses, procure capital, and handle fire, marine, life, 
surety matters on per case or per diem basis. 


Address A. L. CAMERON 








Box 10, Care, The Spectil# 
Cable Address: Lawbond—New York 
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Fire Insurance 
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surance Examiners and+ Adjusters 








Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
illiam Street New York City 
= Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—Weshow 
results, Send for booklet of references. Liability, Com- 

nation, Auto, Fire and Theft, Collision, Property 
wmage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 














Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 
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(UR NEW EDUCATIONAL FIRE BOOK 
Building Construction as Applied to Fire 
Insurance a Helpful Work for 
Students and Others 


The Spectator Company of this city has just 
published “Building Construction as Applied to 
Fire Insurance and Inspecting for Fire Under- 
witng Purposes.’ This book is designed 
pimatily for the instruction of students of the 
courses of the Insurance Institute of America, 
the first section comprising lectures delivered 
yC. C. Dominge before such students in New 
York, while the second section, written by W. O. 
linoin comprises data designed to supplement 
that covered by the lectures and is valuable to 
“ery fire insurance agent. It is a book of 
tighty-six pages, well printed and thoroughly 
ilustrated. The prices are: Paper, $1; cloth, 
30. Mr. Dominge, who is manager of the 
inal department of the Great American, has 
‘ctred on the subject of building construc- 
‘in not only in New York but in Brooklyn ‘and 
Hartford—Journal of Commerce, New York. 

The educational work above mentioned is 
vmmanding an extensive sale and is being dis- 
mouted by many fire insurance companies 


among their field men, prominent agents, under- 


wry 


inters, inspectors, examiners, etc. 

The authors of “Building Construction as 
‘plied to Fire Insurance,” C. C. Dominge and 
V.0. Lincoln, are recognized as expert under- 
‘ters, and are widely known as the authors 
a that excellent and standard reference work 
™ underwriters, “Fire Insurance Inspection 
aid Underwriting.” 

vu the last fifty-four years The Spectator 
‘mpany has made a specialty of the publica- 


fy 
Ul 


om of educational books and pamphlets (be- 
ms educational articles in THE SPECTATOR), 
‘agi increasing numbers of valuable 
‘nla sim upon the various phases of 
ites ce usiness, and thus steadily broad- 
5 vd field of service. 

a produced by The Spectator 
ne : uc es many works by experts and 

“ed authorities in their particular lines, 





which have done much toward raising the stand- 
ard of enlightenment and specific knowledge 
among those engaged in the different branches 
of the insurance business. Present-day execu- 
tives are recognizing more and more the neces- 
sity for the proper equipment and development 
of employees in order to secure the best re- 
sults in business. 

This latest fire the 
presses of The Spectator Company, referred to 
above, should be read by every person engaged 
in the fire insurance business, and particularly 
those in the ranks of special and local agents, 
those having to do with the underwriting at 
the head offices, and those clerks who are am- 
bitious to their chosen field of 
endeavor. 


insurance book from 


advance in 


JOINS L. N. JAMES & CO. 


Charles H. Fischer of Schedule Rating 
Office Makes New Connection 


Announcement was made last week that 
Charles H. Fischer, superintendent of the en- 
gineering department of the Schedule Rating 
Office of New Jersey, will join the firm of L. 
N. James & Co. of New York as chief engineer. 


Mr Fischer has been connected with the Schedule 
Rating Office since it was established in 1913. He has 
had twenty-two years’ experience in his profession. 
He is a graduate engineer and has served successively 
with the Chicago Board of Underwriters, Texas In- 
spection Bureau, Committee of Twenty and Commit- 
tee on Fire Prevention of the National Board, the 
Hudson Inspection Bureau, and lastly with the Sched- 
ule Rating Office. He has covered thoroughly the 
field of fire protection engineering, automatic sprin- 
klers, all classes of special hazards, electricity, private 
and public water supplies, fire departments, fire alarm 
systems, conflagration hazards, preparation of rules 
and requirements of all kinds, criticisms of building 
codes, etc. From 1908 to 1911 he served as American 
Vice Deputy and Counsel at Milan. While in Europe 
Mr. Fischer investigated the public fire protection of 
a number of European cities and gathered the first 
reliable European statistics of fire losses, which was 
published and continued by the National Board of 
Fire Underwriters. ‘ 

In addition to his regular employment he has been 
active in various organizations, such as the National 
Fire Prevention Association, Museum of Safety, In- 
ternational Association of Fire Engineers and others, 
and did valuable service for the Government during 
the war in connection with the port of embarkation, 
cantonments and manufacturing plants. 


BROKER CONTRACT TO FURNISH IN- 
SURANCE NOT VIOLATION OF LAW 


Decision Rendered on Contract of I. 
Tanenbaum with Rothenburg & Co. 

A decision upon the legality of a contract 
made by I. Tanenbaum Son & Co. with Rothen- 
burg & Co. has just been handed down by 
the Appellate Division of the Supreme Court. 
The contract was for five years and provided 
the I. Tanenbaum Son & Co. should furnish 
certain insurances to Rothenburg & Co., during 
the period of the contract, at a_ stipulated 
rate. The contract also provided that other in- 
surance needed by Rothenburg & Co. should be 
brokered by the Tanenbaum Co. 

The contract was disputed by counsel for 
Rothenburg & Co. as being illegal and against 
public policy and the contention was upheld in 
the lower court. Upon appeal the following 


x 


decision in favor of I. Tanenbaum was handed 
down: 


The only contingency in which the insured 
might have obtained under the contract the 
benefit of a lower premium rate than that 
exacted by the insurers is, if the fixed rates 
which the defendant agreed to pay the plaintiff 
should be less than the rates charged by in- 
surers with respect to the property as it existed 
or might exist without any improvement made 
thereon by the plaintiff to reduce the hazard; 
and it does not appear that such a contingency 
existed or arose, and manifestly it was not 
contemplated, but, on the contrary, it was ex- 
pected that there would be a difference in 
plaintiff's favor. 

Expressing the opinion that the public is not 
concerned with respect to the compensation a 
property owner may see fit to make to his 
agent or broker for services performed in pro- 
curing fire insurance or in installing apparatus 
minimizing fire hazards, the court concludes: 


The only point presented for decision is 
whether the contract on its face is invalid as 
being in contravention of a statute or of the 
public policy of the State, and I am of the 
opinion that it is not. It follows that the 
order should be reversed, with $10 costs and 
disbursements, and the demurrer sustained, 
with $10 costs. 





NATIONAL BOARD 
SIDELIGHTS 











In introducing Julius H. Barnes, the newly- 
elected president of the Chamber of Com- 
merce of the United States, President Morton 
spoke of the value of organization, citing labor 
and other federations, and advocated the 
Chamber of Commerce. 

+ * * 

Mr. Barnes was familiar with the patriotic 
work done by the National Board of Fire Un- 
derwriters, and his knowledge of and friendly 
feeling for insurance evoked commendatory 
temarks among his auditors. 

*« * * 

Although the board meeting was held in a 
different hotel this year, in an effort to avoid 
the noise which had been so irritating at pre- 
vious meetings, it does not ippear to be pos- 
sible to escape street and other noises in the 
city. Already it has been suggested that some 
quiet place outside of the city should be se- 
lected for next year’s meeting. 

* * ok 

The map question brought out some expres- 
sions of opinion, notably by Col. Wray, who 
was much opposed to the Sanborn Map Com- 
pany and criticized its methods. Nevertheless, 
it was deemed advisable to establish a standing 
committee on maps, and the consensus of 
opinion seemed to be in favor of closer co- 
operation with the Sanborn Company, possibly 
with representation on its board of directors. 

* * * 

At least five State insurance officials were 
noted in attendance at the sessions, namely, 
Commissioners Donaldson of Pennsylvania, 
Tuttle of New Jersey, Hobbs of Massachu- 
setts, Button of Virginia, and Mansfield of 
Connecticut. 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs. Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice. 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per $1,000, $20; per 500, $12; per 100, $3. 
Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 


ness getter. 
Per 1,000, $20; per 500, $12; per 100, $3. 


On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $6 extra 
for inscription. Sample copies of any or all these 
leaflets will be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


| 


| THE MANAGEMENT. Practical insurance men of long exper 
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HOME LIFE INSURANCE COMPANY | 


New York 
WM. A. MARSHALL, President 
The 62nd AnnualReport Shows: 


Premiums received during the year 1921................2.. $6,990,547 
Payments to Policyholders and their beneficiaries in Death ee 
Claims, Endowments, Dividends, Etc.................. 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121.307 
Net Interest Income from Investment..................... ‘ “050 
($642,638 “1 excess of the amount required to maintain the P 
reserve 
Actual mortality experience 53.44% of the amount expected. 
ROMIEMIIOR FETE OLDE 50. 0'e:<'o calc sn 404) 01slp.c(e:tlaia ei ciciesiciaaic ce ears $223,116,887 
PS os tenicasinaniccssuauceesarisetachean 43,299'298 
iv 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 
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INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Lif surance 
~_ woe to ~ ag toe a Geen —- ~ eee any rape ar 
in terms, but soundly : e Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. - ” 

We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 








Head Office—Winnipeg. 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
IIinois and Missouri with direct Home Office contracts, Libera 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F, Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 





Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Bina M. West Miss Frances D. Partridge 
Supreme Commander Supreme Record Keeper 
Port Huron, Michigan Port Huron, Michigan 











MIDLAND LIFE INSURANCE COMPAN! 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantia 
and influential business men in Kansas City 


jence 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOM#, 
COLORADO, TEXAS. The best territon 
in the country to-day. 


DANIEL BOONE, President DANIEL BOONE, Jr., Secretaty 
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NY | The Farmers and Bankers 


Life Insurance Company 
Invites Inspectton—Inquiry of Integrity 
It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 


a genuine spirit of loyalty between Agents and Company. 


HOME OFFICES: WICHITA. KANSAS 





YORK ee 


——__ 


The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 





E. M. Ammons, President B. M. Stackhouse, Sec’y. 





GROG Aa isk cei cc cece $2,800,000. 00 
SURPLUS TO POLICY HOLDERS... 350,000.00 
INSURANCE IN FORCE........... 15,250,000. 00 


Inviting Agency Connections Offered 
Particulars Furnished on Request 
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States of 
» Liberal 


THE MASONIC MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921............ $42,448,000.00 
Gain in Insurance in Force............... 30,124,750.00 
Insurance in Force December 31, 1921... . 101,222,295.00 
[Oo I ee ote See to kre rae en oa eee 4,613,494.57 
icra I ASKEES v5.0 lose 6:5 so ciooie sia wie cela 1,518,954.00 
Increase in Reserve....................-.  1,282,156.00 
Increase in Surplus....... 225,575.00 


UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURIT Y—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 

FIELD FORCE 
WILLIAM MONTGOMERY 


Homer Building 
President \ 


Washington, D. 


INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 
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Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











National Life Insurance Company 
of the Southwest 


The Company to represent in New Mexico 
and Arizona ‘‘More Days of Sunshine’’ 


For attractive agency proposition write 


Ww. C. KEIM 


Agency Director ALBUQUERQUE, NEW MEXICO 
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AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract wil be given the right 1. an. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 








Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 
All answers treated with confidence 
Address L=138, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 
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Unpaid Losses 
Reserve Unearned Premiums .............-.-++:- 3,561,898 . 82 
Reserve Taxes 


CHIiO FARMERS 
LE ROY, OHIO 


STATEMENT DECEMBER 31, 1921 
NEW YORK BASIS 


INSURANCE COMPANY 


$284,741.84 


66,904 .50 
8,314.83 


Organized 1848 


Reserve Emergencies ............... $ 125,000.00 
INGE SNES fore acc ina hee as: 1,043,141 .37 
Surplus to: Policyholders «cise coins ccs se ce ces cess $1,168,141 .37 
FIGIICIC RD ASSEUS es 5.5 655 xh ecg 5 ccc Mudd Gulse ae $5,090,001 .36 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 

Then there’s the Peoria Life man. He is}first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 





NEW,and up to date policy 
contracts. REAL SERVICE 
to Policyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 
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MANSFIELD, OHIO 
Ohio’s Largest and Strongest 
Automobile Insurance Company 











THE 


Boston Mutual Life Insurang 
Company ‘ 


‘The Company of the 


Minute Man” BOSTON, 


E. C. MANSFIELD, Sec’y & Treas, 


77 Kilby Street 


H. O. EDGERTON, President 
ROBERT KING, Supt. of Agencies 

A corporation organized and operating under the Insurance la : 
Massachusetts. All desirable forms,of up-to-date contracts iggy 
CORRESPONDENCE SOLICITED a 

Boston Mutual Contracts in their wording are perfectly simple andth 
benefits SIMPLY PERFECT. 








List of American Life Insurance Companies ; 
(Revised to Date) 


Two hundred and ninety-two American legal reserve insu 
ance companies are now licensed to transact business. Theif” 
corporate titles, location of head office, capital, names of pr 
dents and secretaries, are given in convenient form in four pag 
printed on bond paper, and will be found useful by every come | 
pany, manager and agent. 4 


PRICE, 50 CENTS PER COPY 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK ~ 
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We Want Real Men 


with ability and resources to 
develop three or four counties, 
getting and handling sub- 
agents, in -Ohio, Indiana, 
Illinois, Missouri or Iowa. 
FARMERS NATIONAL LIFE INS. Co. 


F. N. L. Building, 3401 Michigan‘Ave. 
CHICAGO, ILLINOIS 


$6,000.00—$12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Mentbership 150,000 Claims Paid $4,000.000.00 








Unusual Agency Opportunities at present in Central 
States 


Our Leading Salesman in 1921 made over $15,000.00 


Business Men’s Assurance Company 
W. T. GRANT, President KANSAS CITY, MO. 
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‘‘Keep Southern Money at Home” 


YOUNG MAN: If you are already successful but looking for | 

larger opportunities, Investigate the Field, Policy Contrac 3 
and Commissions of ‘“‘The Best Company In Dixie” and Wé 
Will Grow Together. 


E. C. HINDS, President 


Btton States — 


ve INSURANCE CO-senenis. 
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A Wider Field—An Increased Opportunity 


Agents can sell policies on the annual premium 
, up to $3,000, to young men and young women 
gs young as age 2—Protective insurance and Educa- 
tional and Business Start ' Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
'jgsue Participating and Non Participating policies. 
| As regards adults, we write contracts with Double 
f Indemnity provisions covering any kind of fatal acci- 
© dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
"issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
P males and females at the same rates. 


| OLD COLONY LIFE INSURANCE COMPANY 
4 CHICAGO, ILL. 


INTER-OCEAN CASUALTY COMPANY 


FouNDED 1903 
CINCINNATI, OHIO F 


Premium Income, 1921 

Increase Over 1920 

Admitted Assets, December 31, 1921 
Increase Over 1920 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the Nationa] 
Convention of Insurance Commissioners. 


Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 




















Service Financial Stability Non-Technical Contracts 


“THE EMPLOYERS’ 


4 LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


| THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
: OF THE WORLD 


WORKMEN’S COMPENSATION 


| LIABILITY, AUTOMOBILE, STEAM BOILER 
© AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


wight & Hilles Resident Mars. for N. Y. State 120 William Street, N. Y. 


CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW, YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. - 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


F. M. GUND, Mgr. Western Dept. 


HAROLD JUNKER, Mgr. Pacific Coast Dept. 
Freeport, Illinois San Franci 


sco, California 











WISE AGENTS PUSH 


“AUTOMOBILE CASUALTY INSURANCE” 
WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 
J. C.O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 








Prosperity Awaits You Here! 
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THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 




















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘wo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpxcTaTor, 
P. O. Box 1117, New York City, N. Y. 
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HOW LONG CAN HE MAINTAIN HIS LEAD? 
Life Insurance Men: 
A Contract with our company will insure you 


A PROSPEROUS YEAR 


Best Commissions Best Policies Write us 























